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ASSOCIATION OFFICERS 


A. H. Wray, of Commercial Union, 
President, and Frank Lock, of 
Atlas, Vice-President 


HAS COMMENCED OPERATIONS 
More Than Fifty Companies Have Al- 
ready Subscribed to Service— 
Maps Ready in Month 


The officers and directors of the Un- 
derwriters’ Map Association were elect- 
ed last week. Col. A. H. Wray, United 


States manager of the Commercial 
Union, is president; Frank Lock, 
United States manager of the Atlas, 


vice-president; Charles J. Holman, as- 
sistant United States Manager of the 
Commercial Union, treasurer; James 
EK. Husleton, lawyer, 
Henry A. Morison, former special agent 
of the London & Fire on 
the Pacific Coast and originator of the 
Morison Unit Map System, general 
manager. 

The directors are Colonel Wray, Mr. 
Lock; F. C. Buswell, vice-president 
Home Insurance Co.; John O. Platt 
vice-president, Insurance Company of 
North America; John Marshall, Jr., 
western manager of the Fireman’s 
Fund; and E. J. Sloan, secretary of the 
Aeina Insurance Co. 

Details of Organization 

In an interview with The Eastern 
Underwriter, Mr. Morison said that sur- 
veyors had already been placed in the 
field and that the first maps would be 
ready for publication within a month, 
He also said that more than fifty fire 
insurance companies had already sub- 
scribed to the service of the Associa- 
tion and there were still others which 
bad signified their intention of doing 
80. The Association has taken offices 
at 227 Fulton St., New York City. 

The object of the organization is to 
reduce the cost of maps to the com- 
panies. It was formed after an investi- 
gation by a committee of the companies. 
The committee reported that the use 
of the card map system would effect a 
Saving of 59 per cent. in floor space, 
considerable time in the handling and 
correction of the maps and in the num- 
ber of clerks necessary for this work. 
The original cost of producing the maps 
18 nearly 60 per cent. of the amount 
charged at present while the cost of 
correcting is infinitesimal. 

The committee recommended that the 
companies establish a bureau for the 
publishing of the maps under this sys- 
tem, which has been done. ‘The cost 
to the companies is based on their pre- 
mlum incomes. Additional facts of the 
organization and its operations to- 
gether with charts giving sample maps 
Will be published in next week’s issue. 
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CROCKER’S STRONG 
DEFENSE OF PRESENT 
AGENCY SYSTEM 


Millions of People Brought Together 
Into Co-operative Movement of 
Insurance 


SERVICE TO PUBLIC WINS TRUST 
“If Any Classes of Men Really Earn 
Their Compensation They Are Life 


Insurance Agents” 


Walton L 
John 


On Saturday night last 
Crocker, vice-president of the 
Hancock Mutual Life 
pany, delivered an 
Society of 


Insurance Com 


address before the 
Insurance Massachusetts, 
which is one of the best arguments in 
favor of the present competitive sys- 
tem of life insurance salesmanship that 
The 
After 
Mr. Crocker 
tude of life 
ward the 


Kastern Underwriter has seen. 
question 
atti- 


companies to- 


discussing the 
briefly 
insurance 


agency 
analyzed the 
remarks in 


war His part 


follow: 

“The theme naturally of the greatest 
common interest to the members of this 
insurance by 


Society is so-called pri 


vate instrumentalities. It has been de 


veloped in our land as a business in 
which citizens under proper regulations 
rightfully engage 
a great human agency. 


public 


may It has become 
It has come to 
attention. It 
hours and its times 


steadily re- 


large 
has had its dark 
of trial. But it 
sponsive to processes of improvement. 
plane of efficiency, 
it has been a powerful influence for 
good. It has been and is increasingly 
the ally and the stabilizer of commerce 
and the family. With the passage of 
time has been witnessed the addition 
of notable pages to its history of ac 
complishment. Its development in re- 
sponse to an economic need has been 
attended with difficult and sometimes 
expensive experience But it has sur- 
vived, and daily waxes more efficient 
as a factor of public service. In its 
outward form it presents the aspect of 
business, and yet it is not commerce. 

“It is a system for the alliance of 
men for the purpose of collectively as 
suming the burden of losses occasioned 
from cessation of life, from fire, from 
accident or other casualties which can- 
not be prevented or whose imminence 
be accurately forecasted, losses 
which for the good of society should 
be borne by collective bodies rather 
than by the individual. While its prin- 
ciple is co-operative, its form has been 
corporate. It rests upon scientific 
foundations, upon the doctrine and law 
of probabilities and averages. It has 
paid its own way, and has never been 
subsidized from the State revenue, but 
on the contrary is contributory there- 
to. It is a thoroughly useful institu- 
tion, which has not only served well, 


attract a 


has been 


Even at its lowest 


cannot 
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but is capable of even greater expan- 
sion of service in the future. 


The Distinction Between Insurance and 
Commerce 


“One of the marked distinctions be- 
tween insurance and commerce is that 
commerce, when not restrained by oper- 
ation of statutory restrictions, bases 
its charges on what the traffic will bear, 
while insurance prices are based on the 
cost of maturing benefits to the holders, 
plus a reasonable charge for the serv 
ice. Commerce produces and accu. 
mulates wealth; insurance minimizes 
individual loss. Commerce creates and 
“distributes; insurance re-distributes. 

“The charges for insurance, broadly 
speaking, have for years shown an in 
creasing downward tendency. In this 
it is distinguished from the charges of 


commerce, which rise with unusual de 
mand or other economic abnormality. 
The more universal the demand for 


insurance, the greater the possibility of 
price reduction. As while during the 
decade or two past, the cost of com- 
modities has generally risen in response 
to increased demand, the increasing de 
mand for insurance of all kinds has 
been met by increased coverage in all 


branches and the cost in general has 
gone down. These are truisms which 
searcely need statement here except 
for their relation to the subject mat- 
ter. 
The Competitive Agency System 
“Many issues have been developed 


for public discussion from out of this 
great movement, but none are more in- 
teresting than the propaganda to in- 
vest the government with the opera 
tion of insurance facilities to the ex 
clusion of all other institutions. This 
movement has appeared of late in sev 
eral communities, and its importance 
justifies a word here at this first great 


meeting of the Massachusetts Insur 
ance Society. 

“The business of Insurance as it 
now stands has been built upon the 


relation of Agent and client, a personal 
relation in which the human elements 
are clearly to be recognized; personal 
acquaintance, personal service and the 
personal interest which such a relation 
must inevitably hold. 

“The Competitive Agency System, as 
it is known, has been the instrument 
by which many millions of people have 
been brought together into this co 
operative movement of insurance. The 
system has kept pace with the develop 
life. It has 


ment of complex modern 

been quick to adapt itself to the ever 
changing conditions, and it has met 
every new need when manifest, by 


acded service. 
The Personal Equation of the Business 
“The field agent of the Agency Sys 
tem is the medium of direct contact 
with the public. He is the missionary 
of the several associations engaged in 
carrying on the work. He is the per- 
sonal equation in the business. I need 
him because he can help me. When I 
want insurance, or desire to know any- 
thing about it, I talk with the agent. 
He comes to see me if I wish it. He 
stands between me and the more im- 
personal organization which he repre- 
sents. It is his life-work to do this. 
He gets his living that way, and I am 
glad to have this service done for me by 
an expert who knows me and my needs 
and who has a direct personal interest 
in covering these rightly. So long as 
he and the organization he represents 
serve me well, I continue to repose in 
them my trust and my business, but 
when the reverse is true, I may under 
present conditions freely seek another 
organization and its agent. In this 
way I can remain assured of good ser- 
vice. 
Envying Agent’s Proper Compensation 
for Service 


“It is plain that there are those in 
the community who are in the business 
of envying and ‘begrudging the Agent 
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his proper compensation for his service. 
Whatever the motive may be, whether 
it be from sincere ignorance of what 
this service means, of what its neces- 
sity and value are to‘the community, 
or from a desire to tear down that the 
destroyer may mount upon the ruins, 
or from distrust of all institutions save 
those politically controlled by social- 
istic organization, the result is similar. 
Propositions have been made to do 
away altogether with the existing order 
of things, to limit you and me to a 
single carrier, and to destroy a valuable 
instrumentality of service as it exists 
in the so-called private companies, for 


that is what doing away with the in- 
surance Agent really means. It has 
been urged that such a change would 


reduce insurance costs. I am convinced 
that if any classes of men really earn 
their compensation, they are the Agents 
of insurance companies. If these 
Agents are done away with, they must 


be replaced by some other means for 
performing the service now afforded, 
and it is not easy to perceive how any 
cost can be saved by the process. Ex- 
periments within the border of our own 
Commonwealth, and other non-agency 
ventures of record, have demonstrated 
the difficulty of bringing the benefit of 
insurance to any considerable number 
of the people except by and through 
Agents. 

“If all instrumentalities of public or 
private service must be by the people’s 
will turned into State-operated chan- 
nels, then insurance must take its turn 
also. But that day is not here. If all 
the agencies and activities for the pro- 
duction and distribution of the commod- 
ities essential to life 
cialized and operated by Government, 
the consideration of the similar dispo- 
sition of all insurance might logically 
follow. Until that day comes, however, 
the present instrumentalities should be 
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Am measure of agency 
co-operation to the 
real producer in securing 
business is responsible in 
part for this result in one 
of our agencies. 
14 representatives in 1916 
paid for twice as much 
business as 42 did in 1913 
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were already so- 


permitted to serve the great and sub 
stantial body of our citizens who de- 
sire liberty to select their mediums of 
business, who prefer freedom in the 
choice of carrier in insurance matters, 
and who do not rely on the State for 
aid but who can pay their own way. 

To Succeed Fully Best Service is Neces- 

sary 


“The situation at present is one of 
active competition under strict gov- 
ernmental supervision, each rival in- 


stitution striving for favor through the 
adoption of every improvement and ad- 
vantage which can be devised for pre 
sentation to the public. The desire to 
succeed involves the necessity for sup 
plying the best service possible. This 
brings progress in its train. The mon 
cpoly, however, unstimulated by compe 
tition, may naturally be expected to be 
less responsive to changing conditions, 
and thus relax the high measure of 
personal service, which, under condi 
tions of free competition, is kept at 
concert pitch. Non-elastic conditions, 
resulting from non-competitive opera 
tions of insurance, will be a detriment 
to you and to me as users of insurance 
If I am limited to dealing with a monop 
oly, I have effective remedy if | 
be ill served. But with competitors in 
the field, I can remove my custom else 
where as a penalty for poor services 
With free initiative and many agencie 
of service at hand, | shall naturally 


no 


prefer to transact my personal insur 
ance affairs with some organization 
that I know, whose genius and _ gpirit 
respond to my own and whose method 
acclaim themselves to my _ habit of 
mind and mode of thought. I lose all 
this if the State close the avenues of 


just and healthful competition, and the 


Government becomes at once my ser 


vant and my master in all affairs, while 
now, if I am aggrieved, I may appeal 
to the State in its paternal capacity 


for protection or redress. 

What American Agency System in Fire 
Insurance Has Accomplished 

is a thing of common knowledge 
among insurance men, that the fire 
companies and their agents have been 
the direct means of materially abridge 
ing fire waste by research; by classi 
fication of hazards; by inducements to 
property owners to adopt safeguard 


“Tt 


by the procurement of improvements 
in fire-fighting service; and by the re 
duction to a science, and the applica 


tion to present day problems, of the 
experience of long years, many of them 
marked with failure and disaster. 

“It is equally well known in the fra 
ternity that the original assumptions of 
the casualty organizaiions, modified by 
the scientific application of their ex 
perience during their years of business 
risk, have given to the coming genera 
tion a wealth of knowledge of great 
usefulness upon the subject of casualty 
hazards, and the prevention of disaster 
to life and property, while their field 
of coverage has constantly expanded to 


meet new and changing conditions of 
life and business. 

“It is a matter of record how life in 
surance, long years since established 
upon scientific foundations, has been 
developed and broadened into a great 
public service, peculiarly devoted to the 
protection of family life, a_ service 
which not only realizes its peculiar 


mission of indemnity in the inevitable 
hour of death, but which also furnishes 
supplementary indemnities against 
sickness and accident during life, not 
only protecting the home against the 
loss of *the productive power of its 
bread-winner, but protecting the bread 


winner himself against disability, (less 
certain than death, but no less an eco- 
nomic disaster), and also bearing i's 


part in the diffusion of the knowledge 
of hygiene and life conservation in the 
world. 
Can Present System Be Supplanted? 
“Is not this a real service? Is it all 
not worth the price? Does its recital 
(Continued on page 9.) 
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The Agent and 
the War Clause 


SALESMANSHIP END OF PRESENT 
SITUATION DISCUSSED 


Views of A. A. Drew, Superintendent of 
Agencies of Mutual Benefit Life 
Insurance Co. 





Under the heading of “The War 
Clause and Life Insurance Salesman- 
ship,” A. A. Drew, superintendent of 


agencies of the Mutual Benefit, makes 
some unusually interesting comments 
on the present situation, based on Cir- 
cular letters of President Frelinghuysen 
concerning war time rulings. 

The Company has unquestionably re- 
ceived an exceptionally large volume 
of business in recent weeks and 
months occasioned by the fact that ap- 
plicants have been anxious to get their 
insurance in force before war rulings 
should go into effect, says Mr. Drew. 
It is to be presumed that the Company’s 
agents generally have encouraged this 
feeling of urgency among applicants, 
and as a result may possibly find them- 
selves now in the position of not know- 
ing how best to minimize the thing 
which they had previously used as a 
direct lever in the procurement of 
business. Continuing Mr. Drew says: 


Discusses Prospects 

“A prospect has been well defined 
as the attitude of the agent’s mind to- 
ward an individual. ‘That is to say, if 
an agent thinks that a certain man is 
a prospect for life insurance and thinks 
so hard enough that man is almost 
certain to become a prospect and may 
ultimately apply for life insurance. 
Mental attitude toward the war clause 
and the issues which have grown and 
will grow out of its adoption has as 
much to do with the present situation 
as has the question of who are pros- 
pects for life insurance. Whatever 
persuasion our agents may have used in 
procuring applications for Mutual Bene- 
fit insurance before the war clause was 
adopted must now be readapted and as 
urgently applied in the securing of ap- 
plications as previous to the publication 
of the Company’s war time rulings. 


“Before touching upon the distinctive 
points of the Mutual Benefit’s war 
clause it is well to remind ourselves 
that despite the many obvious disad- 
vantages which come as a result of war 
there are at least some advantages 
which will redound greatly to the bene- 
fit of life insurance companies and 
agents. War emphasizes the great 
realities of life and puts a proper pre- 
tiium upon their recognition, while the 
passing superficialities assume _ the 
lesser proportion which they should 
have in a wholesome scheme of life. 

“Old policyholders will without doubt 
prize the insurance which they have as 
never before. There should be fewer 





WAR CLAUSE MEETING 


At a meeting of the National 
Convention of Insurance Com- 
missioners held in Des Moines 
last week, a special committee 
was appointed on uniform war 
service regulations for all com- 
panies, associations and societies 
writing life insurance. This 
committee will meet at the 
Hotel Astor, New York City, on 
Friday, April 27, at 2 o’clock. 
All life insurance companies and 
fraternal benefit societies are 
invited to attend. 

Burton Mansfield, of Connect- 
icut, is chairman of the commit- 
tee, other members being Win- 
ship, Michigan; Cleary, Wiscon- 


sin; Button, Virginia; English, 
lowa; Phillips, New York, ex- 
officio. 


Both the Association of Life 
Insurance Companies and the 
American Life Convention will 
be represented. The executive 
committee of the latter organ- 
ization will meet here on Fri- 











day. 
lapses and surrenders and a greater 
recognition of the truth that a man’s 


life insurance is to be counted among 
his most precious possessions. If the 
fear of the war clause has been used at 
all by our agents to induce the taking 
of life insurance, the same fear can 
certainly be used to prevent lapses and 
surrenders. 


National Preparedness 


“Again, we should remember that 
national preparedness, which is now 
everywhere recognized as fitting and 


necessary, carries with it a highly in- 


dividualized sense of personal pre- 
paredness. We may speak of pre- 
paredness as being all-inclusive—busi- 


ness protection, family protection, self 


protection have now an _ essentiality 
which they never had before. How 
can a man consistently belong to a 


Home Defense League and not serious- 
ly think of the necessity of life insur- 
ance protection? How can he listen to 
the appeal of the Government for great- 
er adequacy in the matter of food re- 
serves and at the same time fail to real- 
ize the necessity of preparing through 
life insurance during the years of 
plenty in his life for the years of need 
which may come later? 


“War usually imposes heavy taxa 
tion burdens on the people. Not a lit- 
tle of this is to cover pensions. What 


an opportunity for us to stress the im 
portance of a pension for the wife and 
children by way of the Mutual Bene- 
fit’s monthly income service! It would 
seem that the monthly income idea 
now so prevalent in life insurance 
should receive a new impetus. 

“Our Company enjoys the confidence 
of its old membership to a very large 


degree and we are writing our old 
policyholders for an increasing amount 
of insurance every year. Some Mutual 
Benefit agencies show a percentage as 
high as 40 or 50 per cent. of business 
written among old policyholders. A 
large proportion of our old policyhold- 
ers are still insurable and many of 
them are beyond the age where they 
are likely to be called for military 
duty. The war clause can have but 
little, if any, effect upon them. More- 
over, it can be used as a very fitting ap- 
proach to these old policyholders since 
it will indicate to them the means of 
protection which the Company is taking 
in looking after their interests as old 
members. 


Investment in War Bonds 
‘It is not unlikely that American life 
insurance companies’ will purchase 
United States war bonds, so that policy- 
holders in paying their premiums will 
indirectly, but very practically, be rep 
resented in that patriotism evidenced 
by furnishing funds to the Government 
for the prosecution of its plans in the 
days of war. Many men who could not 
afford to purchase Government bonds 
outright can do their bit through the 
payment of life insurance premiums. 
The Canadian and British life insur- 
ance companies have invested millions 
of dollars of their assets in war bonds, 
and it is almost certain that the Ameri- 

can companies will do the same. 


The Burden of Extra Hazardous Risks 


“The assumption of extra hazardous 
risks without adequate premium rates 
could never be justified on the ground 
of patriotism. 

“It might be added that a mutual life 
insurance company is certainly not 
justified in assuming burdens which 
should be borne by the country at 
large. In every previous war the 
American Government has recognized 
that the burden of providing for sol- 
diers’ and sailors’ dependents is prop- 
erly a national one to be taken care of 
by Government pensiona. Our first 
duty is to our present policyholders. As 
a conservative institution we were 
bound to adopt a war clause, covering 
new business, for their protection. 
Insure Now: No One Can Forecast the 

Future 

“In view of all the uncertainty which 
surrounds the issues of this war it may 
be well to call the attention of appli 
cants to the fact that, while now the 
Company puts itself on record that it 
will only charge 10 per cent. of the 
amount insured during the first year of 
actual service and then only in case 
the insured shall engage in military 
service outside of the States of the 
United States and the District of Colum- 
bia, or in naval service, during the 
first policy year, later experience may 
reveal the necessity for increasing such 
percentage to new insurers or for mak- 
ing it extend to all military or naval 
service in time of war. The Company’s 
agents are, therefore, justified in urg- 





NEW ENGLAND’S RULES 


The New England Mutual 
Life’s war service rules in part 
follow: 


Service within Continental 
boundaries of the United States: 
Class A: Officers, $5,000 limit, 
no extra premium; Class B, non- 
commissioned officers and pri- 
vates, $2,500 limit, no extra pre- 
mium. Class C: Insurance upon 
same lives in excess of above 
limits will be issued in separate 
policy, $50 extra premium for 
each thousand. Class D: Out- 
side American Continental 
boundaries; $100 per thousand 
extra for Classes A and B, and 
an additional $50 for Class C 
while in service. Policies is- 
sued without disability clause. 
No extra premium for members 
holding policies bearing date of 
issue on or before April 6, 1917, 
no matter where engaged in 
military or naval service, 











ing men to insure now when they may 
be assured of the present modified con- 
ditions of the war clause for the first 
year. The time may come when more 
urgent rules will have to be adopted. 
In conformity with the Company's gen- 
eral practice, the war clause being used 
by the Mutual Benefit represents the 
absolute maximum that can ever be re- 
quired. The fact that the Company is 
much more liberal at the very outset 
than the terms of the war clause re- 
quire should be quite conclusive evi- 
dence that there is every desire on the 
Company’s part to be actuated by ex- 
perience and to inflict no greater bur- 
den upon the policyholders than neces- 
sity demands. 

“Too much emphasis can scarcely be 
laid upon some points, which, while self 
evident, can nevertheless be easily 
overlooked. To the man who does not 
enlist and who does not engage in 
army or navy service the war clause 
can have no possible effect. It might 
just as well be in his policy as out of 
it. It may be likened in its practical 
effect to the suicide clause. To the 
man who does enlist in the army or 
navy and who fails to pay any extra 
premium, the war clause can have no 
effect on his insurance after the ex- 
piration of ten years. If the war should 
be of any considerable duration, the net 
reserve under his insurance in many in 
stances would so closely approximate 
the amount of premiums paid as to 
leave a relatively small cost for the 
insurance protection which was given 
to him before he engaged in such ser 
vice. If a man engages in army or 
navy service and after the termination 
of such service dies within the ten- 
year period, having paid no extra prem 
ium to the Company, the amount of in 
surance paid to his beneficiary under 
the terms of the war clause will almost 
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invariably be much greater than the 
amount of the premiums paid. 
To the Man Past 40 

“To the man who is past forty and 
whose liability to military service is 
at a minimum we should not fail to 
point out that his chances of dying are 
nearly as great as were those of the 
young man of twenty, who served in the 
terrible battle of Antietam in the Civil 
War. It is well to remember also that 
thousands of young men, even at the 
younger ages, will be excused from mil- 
itary or naval service for reasons which 
would have no effect from a life insur- 
ance standpoint. For instance, a young 
man who has fallen arches would not 
be acceptable to the military recruit- 
ing officer, but he could probably se- 
cure Mutual Benefit insurance. Again, 
a man must have four good molar teeth 
to get into the army. ‘This is not. es- 
sential in order to secure a Mutual Ben- 
efit policy. In short, the standards for 
acceptability in the army or navy, on 
the average, are much higher than the 
standards of acceptability for Mutual 
Benefit insurance. Moreover, it is very 
doubtful if the Government will con- 
sider taking men from certain indus- 
tries for army or navy service. In fact, 
it has been estimated that not more 
than 42 per cent. of the men of the 
country, even between the ages of 
nineteen and twenty-five, would be 
taken by the Government 
or naval training under 
selective draft bill. 


the proposed 


“In war time the potential value of 
the older men of the country is en- 
hanced. In fact, the money value of 


the lives of all men who do not engage 
in actual military or naval service is 
materially increased by reason of. the 
fact that hundreds of thousands of 
young men are called to the colors, 
leaving their regular work to be done 
by others. 
Business Insurance 

“Business insurance can be stressed 
more earnestly than ever before. The 
men who will have in charge the great 
industrial enterprises of the country 
will be of greater potential value in re- 
lation to these enterprises by reason 
of the mobilization of all industry for 
the prosecution of the war. Their re- 
sponsibilities will be heavier and their 
places will be harder to fill than under 
normal conditions. The Government 
has already publicly set a high value 
upon the services of the leaders in the 
industrial world. Even men without 
large amounts of capital who engage in 
productive enterprise will have a great- 
er value in the face of war conditions. 
Hence the need for that protection 
which can be furnished only through 
business insurance. In passing it may 
be noted that, while this Company does 
not care to increase the percentage of 
its Convertible Five-Year Term busi- 
ness, there will undoubtedly be a num- 
ber of cases acceptable to the Company 
under this plan to cover the immediate 
need of protection for the business in- 
terests of the small, but worthy, man- 
ager. The men who will need life in- 
surance as never before, because of 
their greater value where they are, due 
to war conditions, are for the most part 
beyond the probable military age. Their 
best services, recognized by the Gov- 
ernment at the very beginning of the 
war, will be in the conduct of produc- 
tive business. While these men may 
take Term policies now, they will un- 
doubtedly be in a position to convert 
them to regular forms very soon. Term 
policies, of course, should be sold only 
with the thought of their ultimate con- 
version. The main thing is to take ad- 
vantage of the present unusual oppor- 
tunities for the sale of life insurance 
on regular Life and Endowment plans, 
if possible, but under Term policies, if 
in the readjustment of business, due to 
the war, men are found who tempo- 
rarily cannot pay the premiums for per- 
manent protection. 

Canadian Experience 

“In the issues that now confront us 

as insurance men we should not over- 


for military, 


look the experience of the Canadian 
iife insurance companies, an experience 
that lies at our very doors, and which 
should inspire all of us to our very 
best endeavors. Despite the heavy 
draft that has been made upon Cana- 
dian manhood, despite all of the read- 
justments of business that have had to 
follow in the Dominion because of the 
exigencies of war, we have the very in- 
teresting spectacle of seeing these com- 
panies doing a greater business than 
ever before. In many a Canadian home 
where the father or son, or possibly 
both, have not returned, a life insur- 
ance claim has been paid. Businesses 
have been adequately protected by the 
institution of life insurance in times of 
the greatest stress. In seeking the 
reason, in times like these, why the life 
insurance business has so largely in- 
creased in Canada, one would probably 
find it in the simple fact that life in- 
surance is appreciated at its true worth 
as it never was before. 


Has Studied Question Exhaustively 


“As a summary of the points made 
in the President’s two letters referred 
to above, and by way of emphasis to 
some of those made in the present let- 
ter. The accompanying tabulation of 
questions and answers has been made 
up for the use of Mutual Benefit agents. 
Reports that have come to us lead to 
the belief that the Mutual Benefit has 
given this question of war time rulings 
more exhaustive study than most com- 
panies. The rules adopted are based on 
all available experience and with an 
eye to the security of the Company with 
liberality and justice to old and new 
policyholders. Our war clause is like 
our contract—specific, explicit and de- 
finite. It is all-inclusive of every vital 
point. The Company has set certain 
maximum premiums to cover the extra 
risk, but {ft is specifically stated that 
the actual charge will be such extra 
rremium as may be required by the 
Company, with limits based on the ex- 
perience of the Great War. If the extra 
premium shall not be paid when called 
for, the policyholder knows definitely 
and exactly what he is entitled to under 
all circumstances and conditions. There 
is no room for misunderstanding or dif- 
ference of opinion. The very length of 
the clause is in its favor since thereby 
all conditions are covered. It will be 
recalled that this Company has refrain- 
ed from adopting a disability clause for 
the reason that we were unable to pre- 
pare a form which would be in harmony 
with our own policy contracts and un- 
der which the concessions to be made 
to the insured would be clearly and 
explicitly stated so as to be of real 
value. It was pointed out in Pocket 
Guide sheet 318 that the adoption by us 
of one of the disability clauses, such as 
used by other companies, would not 
be in keeping with our ideas of the prin- 
ciples upon which our policy contracts 
should be based. As they stand today, 
they contain no provision which is not 
absolutely clear and explicit. Nothing 
is left to the judgment, or liberality, or 
good nature of the Company’s man- 
agers. This would not be true of the 
disability clause, but it is absolutely 
true of the new war clause. The only 
thing under this clause left to the 
judgment of the Company’s managers 
is the amount of future extra premiums 
which may be required by the Company 
to cover the war hazard, and even in 
this particular we have set fixed max- 
imums. Our war clause is one that 
will stand careful analysis. It is true 
that it is strict, but the potential haz- 
ards of war are so great that it is only 
right that this should be so. While it 
is possible that competition, for a time 
at least, will center largely around the 
war clause, let us not lose sight of the 
fact that men are still subject to all 
the ills that flesh is heir to, and that 
the hazards of war constitute just one 
added reason for Mutual Benefit pro- 
tection. Don’t let the war clause par- 
alyze. your energies. It merely intensi- 


files the reasons why men should in- 
sure.” 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





E INSURANCE com 











WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 





COURT APPOINTS RECEIVER 





Officials of North American Union and 
Fraternal Aid Union Approves 
Plan to Merge 


A temporary writ of receivership was 
issued by the Chancery Court of Chi- 
cago, seeking to enjoin the transfer of 
Illinois members of the North Ameri- 
can Union to the Fraternal Aid Union 
o? Lawrence, Kansas. Robert S. Iles, 
a former president of the North Ameri- 
can Union, was appointed receiver by 
the court. 

Officials of the Fraternal Aid Union 
announce that they will appeal this 
action. to the Appellate Court in order 
tnat an official review of the details of 
this merger may be had. The unanimous 
endorsement of the plan to merge the 
two societies was given by the Supreme 
Ledge of both, the terms of sale anu 
amount of brokerage to be paid, as 
customary in such mergers, being ap- 
proved by the two governing bodies 
representing the entire membership. 
Protest against the merger was made 
by the Illinois Insurance Superintend- 
ent on the plea that the brokerage to 
be paid, in his opinion, was excessive. 
It was because of this opposition that 
tie Illinois Attorney General instituted 
the proceedings for receivership in that 
State for the North American Union. 

The fIllinois receivership action in 
nc way involves the status of members 
affected by this merger outside that 
State. 


APPRECIATE JAEGER’S TALKS 


The Manhattan Agency, of the Bank- 
ers Life, of Des Moines, held a surprise 
party recently at its office 165 Broad- 
way for W. W. Jaeger, special home 
office representative who has been with 
the agency since its inception, Febru- 
ary 1. In appreciation of Jaeger and 
his services, he was given a gold cigar 
piercer. 





The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reiiance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 











Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








started. 


We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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European War 
and Life Insurance 


DEATH CLAIMS INCREASED ABOUT 
THIRTEEN PER CENT. 





Experience of British and Canadian 
Companies—Chief Factors Mor- 
tality and Finance 


By A. T. MACLEAN, Assistant Actuary of 
Massachusetts Mutual Life in 





“The Radiator” 
We are all firm believers in the 
greatness of life insurance, and the 


present war in Europe has given us still 
further reason for the faith that is in 
us. If there is any economic condi- 
tion that might be supposed to be de- 
trimental to our business, surely war 
is such a condition, and of course a war 
of such magnitude does put a tremen- 
dous strain on life insurance institu- 
tions in the belligerent countries. In 
spite of this strain, however, we see 
that these companies have been able, 
not only to carry on their own busi- 
ness, but to give invaluable financial 
assistance to their several govern- 
ments. 

The two chief factors that life insur- 
ance companies have had to face in 
this war have been (1) the effect of war 
service on the rate of mortality experi- 
enced, and (2) the effect of the unusual 
conditions on the finances. The fol- 
lowing remarks are based for the most 
part on the experience of the British 
companies. We have more information 
as to life insurance in Great Britain 
than of the companies in other belliger- 
ent countries, and, in any event, the 
British companies do business on lines 
more nearly approaching American con- 
ditions than those of other European 
countries. 


Effect on Existing Policyholders 

The first phase of the mortality ques- 
tion in so far as war is concerned is 
the effect on the existing policyholders 
of the company. About twenty-five 
years ago all policies issued in this 
country contained limitations as to mili- 
tary and naval service, and even in the 
most liberal policy the sum insured was 
not paid in full should death be the 
result of such service. 

The first liberalization of this clause 
was to restrict the limitation of mili- 
tary and naval service to within a few 
years of the issue of the policy. About 
ten years ago the military clause was 


discontinued by some companies, and 
policies were issued absolutely free 
from restrictions as to military and 


naval service; and, in fact, most of the 
policies issued for some years prior to 
the beginning of the present war were 
absolutely unrestricted. 

Conditions in Great Britain prior to 
1914 were very much the same as in 
this country. The majority of recently 
issued policies were without any limita- 
tion as to military or naval service un- 
less the insured were already a mem- 
ber of the regular army or navy. 


When War Broke Out 

When war broke out most of the Bri- 
tish companies decided to waive all 
right to collect extra premiums from 
existing policyholders. This action has 
been criticized, and it has been stated 
that a serious responsibility was un- 
dertaken when this decision was made. 
It should be remembered, however, that 
the recently issued policies were gen- 
erally without limitation in any event. 
Further, the average age of the policy- 
holders in any company which had been 
in existence forany length of time would 
be such that the majority of the mem- 
bers would not be available for war 
service. In this connection it may be 
of interest to note that the average age 
of policyholders who took Massachu- 
setts Mutual ordinary life contracts in 
1916 was over 35 years, and that 87 1-2 


per cent. of the Canadians enlisted up to 
March, 1916, were under 35 and 72 per 
cent. under 30. Further, the average 
amount of insurance is much smaller 
at the younger ages at issue than later 
on, and as the younger lives are those 
most likely to be exposed to the great- 
est risk, this means that there is a re- 
latively smaller financial strain under 
those younger policies. One other fac- 
tor that might in some small degree 
help matters is the popularity of the 
endowment policy in Great Britain. The 
larger reserves on these contracts make 
the actual sum at risk smaller than 
would be the case under corresponding 
life policies. In any event, the number 
of policyholders from whom an extra 
premium might have been collected 
was practically limited to those having 
contracts issued about five to ten years 
prior to the outbreak of war. 

As far as existing policyholders are 
concerned, therefore, it would seem 
that in spite of the heavy death rates 
which the war has occasioned, the 
companies could, from the _ practical 
point of view, allow the continuation 
of the insurance under existing policies 
without any extra premium. 

New Entrants 

When we come to new entrants, how- 
ever, the case is entirely different. At 
the inception of a war there will al- 
ways be a rush of applicants for in- 
surance, and these will come in many 
cases from men who have every in- 
tention of volunteering for service. It 
is not to be expected that any com- 
pany should accept this almost certain 
material extra risk without proper con- 
sideration, and the experience of the 
war has shown how inadequate were 
the first estimates of the proper extra 
premiums to be charged. 

It is of course impossible at this time 
to obiain more than a general idea of 
what the true extra premiums for such 
warfare should be, and the following 
figures are therefore only generally in- 
dicative of the cost of the extra mortal- 
ity. 

At the inception of the war the extra 
premiums quoted ranged from $20 a 
thousand to $50 a thousand, according 
to the various branches of service, but 
since that time it has been found neces- 
sary to increase these extra premiums 
to amounts varying from $120 to $300 
per $1,000 of sum insured. In fact, it 
is still a question whether even these 
very material extras are sufficient. 

In the first fourteen months of ser- 
vice the deaths in the British army 
numbered 6,700 officers and 95,000 men. 
One of the offices doing business in 
Great Britain has published its figures 
showing the experience on a group of 
insured officers. The total number in- 
cluded was almost 12,000, and the death 
rate amongst these during the first year 
of service was over 119 per 1,000, the 
death rate in the infantry 
pecially high, over 180 per 1,000. 

First Division of Canadian Troops 

The first division of Canadian troops 
consisted of approximately 22,500 men, 
of whom 830 were officers. The death 
rete for about ten months of actual 
service in the trenches proved to be 
over 120 per 1,000 in the case of the 
officers and 90 per 1,000 for the non- 
commissioned ranks. The above figures 
include both the combatant and non- 
combatant branches of the division. If 
the combatant branch alone had been 
taken the percentages would be slightly 
higher. These figures show how inade- 
quate our present extra premium would 
be in the case of war attaining the in- 
tensity of the present conflict. 

One of the first results of the con- 
sideration of such figures is made evi- 
dent in the recent announcement of one 
of the leading American companies, 
whereby war clauses of varying degrees 
of severity are to be inserted in policies 
issued to applicants connected with or 
who contemplate joining the military, 
naval, Red Cross, or other service. Poli- 
cies issued to those who have any in- 
tention of joining the regular army or 
navy are to be limited to $2,000, without 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 








Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
Attractive literature 
W.S. Weld, Supt. of Agencies 


New policies with modern provisions 
W.D. Wyman, President 
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ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


AGWTUD ccocccccccccccgocgeccceocssoccencetccsocntesocesoevoceseedebeosedccedsoonsebes $14,464,552.23 
LASOEEOD coccccspsccvecvcccecbedeccedsssdbedons te co cbensdccsovcuesvcesbooestonenes 12,436,717.56 
Capital’ and Burpies. cccccccscvccccsvcevccssvccecsccccvccecccccouccccoseuccsecccooes 834.67 
Fnpuramcs 19. VerGs cocccccocovccpcccccccccenccécccccccccocececccccccesesevetooces 118,349,212.00 
Payments to Policyholders since Organization. ....0....scccccveccceccecseseceess 18,119,172.50 
Is Paying its PolicyholderS OVET......cccccceeccccccccccvccsteeseneeees $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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disability benefits, and an extra prem- 
ium of 10 per cent. of the face of the 
policy continuous during war service 
is provided. 

As far as the general effect of the war 
on the death claims of British compan- 
ies is concerned, we have the published 
experience of 52 of the principal offi- 
ces. These figures cover experience 
from the beginning of the war up to 
about the end of May, 1916, and would 
indicate that such claims have increas- 
ed by about 13 per cent. on the aver- 
age. In the case of one of the larger 
companies the increase was as much as 
28 per cent. Apart from the war obli- 
gations, the regular claims have shown 
a tendency to rise, and this is not at 
all remarkable in view of the increased 
worry aud strain brought about by war 
conditions. It is interesting to note 
that as far as war mortality is con- 
-erned there is a tendency for condi- 
tions to improve as the war progresses. 
The men become more accustomed to 
conditions in the field, and are better 
able to take care of themselves, not only 
in respect of matters such as sanita- 
tion, but also in the avoidance of the 
many dangers arising through unnec- 
essiry expcsure to the enemy’s fire, 
and which at first they were inclined 
to face rather recklessly. 

Further, it should be remembered 
that not all of the effects of war are 
felt during the actual war period. For 
many years after there is bound to be 
a lessened vitality in the nation due to 
the very great many citizens who have 
done actual war service and who, al- 
though coming out of the war without 
serious damage, have none the less suf- 
fered a decrease in constitutional force. 
The burden of national debt will doubt- 
less also have its effect, and although 
it may be that a nation emerges from 
such a conflict in a stronger spirituai 
condition, | do not think that there is 
the least doubt that it emerges in a 
very much weakened physical condition. 
It is with the physical condition of the 
population that a life insurance com- 
pany is most concerned, and it is al- 
most impossible to estimate completely 
the tremendous effects of war in this 
direction. 

Investments 

Turning now to the effect of war on 
the finances of a company, we find that 
the chief problems are (1) the large 
depreciation in the value of the invest- 
ments, (2) the increased death claims, 
(3) the possible withdrawal from the 
Company of cash and other values, and 
(4) the necessary increase in taxation. 

In war time the while investment sit- 
uation becomes decidedly complex. 
Questions such as the issue of govern- 
ment loans, the popularity of so-called 
war stocks, and various other things too 
numerous to mention, have their effect 
on the class of securities held by life 
insurance companies. The investments 
of the life insurance companies are of 
course of the highest order, but a tem- 
porary fall in value has the effect of 
apparently decreasing the surplus of 
the company, and the situation is such 
that the managers of insurance com- 
panies feel the necessity of acting most 
conservatively on such questions as 
dividend payments. At the close of 
1914 we find that of eleven British com- 
panies having at that time the question 
of dividend declaration before them, 
one actually increased dividends, two 
effected a reduction in the scale, seven 
maintained the existing schedule, while 
one took the very prudent position that 
it was impossible to foretell what might 
happen before the close of the war and 
for the meantime further dividend pay- 
ments were deferred. 

As far as increased death claims are 
concerned, the British companies had 
paid over 40 million dollars of such 
claims up to the middle of 1916. Since 
that time the Somme campaign has 
added great numbers to the list of dead, 
and there is no question that this 
amount has since been very materially 
increased. 

Increased Income Tax 


It has not been the custom in Great 


Britain to provide in the regular poli- 
cies as large a guaranteed cash value 
as is granted in policies issued in the 
United States. The possibility of a 
run on the company through the de- 
mand for such values would not there- 
fore be so great as might be the case 
in this country or in Canada, and this 
is probably something we should keep 
in view in considering what our own 
position in war time might be. 

The companies have of course shared 
in the payment of the increased income 
tax, which rate at the present time is 
approximately 25 per cent. and is pay- 
able on the interest income of the 
companies. 

As will be observed from the fore- 
going remarks, the financial problems 
of the companies have been multiplied, 
but in spite of this they have been able 
to come to the assistance of the na- 
tion in a most remarkable way. They 
have demonstrated in an almost un- 
expected manner the tremendous na- 
tional value of life insurance. The total 
wmount invested by the companies in 
government securities has been ap- 
proximately 675 million dollars. The 
companies have, further, sold or loaned 
to the government approximately 250 
million dollars of bonds and _ stocks 
which have been used for purposes of 
obtaining loans in this country and 
elsewhere. They have themselves as- 
sisted in creating a favorable market 
and rate of exchange by the voluntary 
sale of probably over 100 million dol- 
lars of their own securities. These 
loans and sales are of course of in- 
calculable value to the nation, in that 
they help in the transfer and payment 
of food and munitions—a vital neces- 
sity at this time. 

It may perhaps seem that these con- 
ditions are not likely to be reproduced 
in this country, but to the average citi- 
zen in Great ‘Britain war seemed much 
more remote in the spring of 1914 than 
it does to us to-day. The great satis- 
iaction which we as life insurance men 
can glean from all the horror and de- 
vastation of warfare is that our insti- 
tution has more than proven its sound- 
ness, and that the conservativeness of 
its management has been amply justi- 
fied. ‘We have not only paid the claims, 
but we have done much more, because 
the actual funds have been used in 
such manner as has been for the great- 
est benefit of the living policyholders 
as well as for the beneficiaries of those 
who have unfortunately died. 


TO CELEBRATE ANNIVERSARY 
Interstate Life and Accident Agents 


Will Meet at Chattanooga on 
July 3, 4 and 5 





On July 1st, the Interstate Life and 
Accident Company of Chattanooga, 
Tenn., will celebrate its seventh an- 
niversary at the home office. 

The accident and health department 
agents will hold a morning, afternoon 
und night session on July 3rd. The 
weekly industrial agents will meet on 
July 5th. On July 4th delegates from 
both departments will hold a patriotic 
demonstration. 

To earn the right to attend the an- 
nual convention, agents must make a 
certain number of points between April 
Ist and June 30th. The number of 
points necessary to qualify will be based 
en the size of the city and the amount 
of the present debit. 


The Northwestern National Life of 
Minneapolis, now includes in its poli- 
cies the waiver of premium and income 
‘or total and permanent disability, also 
the double travel indemnity provision. 





An Office doing business in Eastern 

Pennsylvania could use a good Life 

Insurance Company in this territory. 
Address “KEYSTONE” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








INHERITANCE TAX 


A Sample Form for Agents Prepared 
By a Northwestern Mutua! 
General Agent 


One of the Northwestern Mutual 
Life’s general agents has suggested to 
his agents, the preparation of a state- 
ment for the prospect, as follows: 
Gross amount of estate  —...... 

Deductions 
PN OE oa sacewanas sewade 
BOUOrnGy' Hh TOO cccccces sevnve 
PPOMMCS COBB .ccvccccs svovee 
Mecutor’s bomd ..06.6% cccses 
ee eee 
Net estate remaining... ...... 
Gross income (5% basis) —_—i......... 

Deductions 
Federal income tax..... |  ...... 
(State) Inheritance tax. ...... 
(State) Personal prop- 

CEE Swceticssivaens ij§§~ sshgive 
Net annual income.....  — ...... 

This form will not do for all States, 
but it gives the general idea, and ean 
be adapted easily. 





GERMANIA LIFE QUERIES 

Two questions recently asked by the 
Germania Life by agents and answered 
by that Company follow: 

Q. What rate of commission will be 
paid on life income endowment policies 
running for 17 years? 

A. The rate of commission on life in- 
come endowment policies maturing in 
less than twenty years is the same as 
for regular endowment policies matur- 
ing in the same number of years. 

Q. How do you obtain the additional 
premium for the double indemnity 
clause in connection with the family 
protection policy? 

A. The only practicable way to add 
the double indemnity clause in connec- 
tion with the family protection policy 
is to grant such benefit in the form of 
@ cash payment equal to the face 
amount of the policy in addition to the 
income payments plus the first pay- 
ment falling due when the policy be- 
comes a claim. Under such arrange- 
ment the additional premium is the 
same as for a corresponding endowment 
policy with the same face amount. 





White & Odell, State agents for 
Minnesota of the Northwestern Nation- 
al Life, wrote applications for $1,400,- 
“00 of insurance during the first quar- 
ter of this year. 





HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 











three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex- 
perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 


Wi" have room just now for two or 








B. H. WRIGHT, President 


State Mutual Life Assurance Co. 
OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


The Company that gives complete satisfaction to policyholders and 
agents because both are a part of it. 

SEVENTY-THREE YEARS of faithfulness to every promise made. 

Success for our ambitious representatives is a certainty. 


Additions are made to our agency force when the right men are found 


D. W. CARTER, Secretary 


STEPHEN IRELAND, Inspector of Agencies 











NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 
ere rere er rere 
Co eer errr rrr reeereme 


IRIN * ais qusitndanidience 0 b-0e0-0isains tines sa: a ae 
INSURANCE IN FORCE ............$212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 
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Checks Power of 


State Supervision 


HERALDS OF LIBERTY 
ATTRACTS ATTENTION 


CASE 


Fraternals Read Important Significance 
in Decision of an Arizona 
High Court 


Fraternal insurance newspapers think 
that the victory of Heralds of Lib- 
erty in Arizona courts in its fight for 
retention of a license to operate in that 
State is a step in restraining the super- 
visory authority of the State from as- 
suming judicial functions. 

The Commission of the 
State of Arizona, on March 31, 1915, 
issued an revoking the authority 


the 


Corporation 


order 


of the Heralds of Liberty, a fraternal 
benefit society, to do business in the 
State. The New York Conference Bill 
is the statute law of the State govern- 
ing fraternal insurance and the Com- 
mission, in revoking the license, be- 
lieved that the plans and manner of 
conducting the affairs of the Society 
were not in accordance with its inter- 


pretation of the law. No further reason 
for the action was stated. 

The society, Heralds of Liberty, oper- 
ates on a “joint life distribution plan” 
wherein members are grouped in 


divisions and classes of corresponding 
aces and, when a member dies, some 
living member receives an amount 
equal to the sum paid to the bene- 
ficiaries of the deceased. It was this 
plan to which the Commission object- 
ed. On April 22, 1915, an application 
for a license was made and rejected 


was taken to the Superior 
Court of Maricopa County for review. 
Mandamus proceedings to compel the 
Arizona Corporation Commission to is- 
sue a license to the Society were in- 
stituted. The Court decided in favor 
of the Society and, upon appeal to the 


and the case 


Supreme Court, the judgment was 
affirmed. Following the decision, the 
(cmmission, by advice of the State 


attorney general, who held that “a 
revocation of the license of the Heralds 
co! Liberty to do business in the State 
of Arizona is not warranted and can- 
not be sustained in the courts,” rescind- 
ea its action-and the Society is again 
doing business in the State. 

Aside from the victory of the Heralds 
of Liberty the decision is important in 


that it restrains the supervising au- 
thority of the State from assuming 
judicial functions. The Court is posi- 


tive on this point. The Supreme Court 
Oo! Arizona says: “The Commission 
cannot license corporations other than 


those named by the law-making body, 
neither can it refuse arbitrarily Or 
capriciously to license those named 
and possessing the qualifications pres- 


scribed by law,” and “It is possible that 
cases might arise wherein the Com- 
mission passing upon an application for 
licenses to transact business in this 
State by a foreign fraternal society or 
corporation, would be required to exer- 
discretion or judicial functions; 
hut clearly this is not shown to be a 


cise 


case of that kind.” And furthermore: 
“We think the act of issuing a license 
to the appellee authorizing it to do 
the business of insurance under the 
fects of this case was specially en- 
jomed as a duty resulting from the 


Office of the Corporation Commission.” 


PRESENTED WITH NEW WRITINGS 

Elbert Storer, general agent for the 
tankers Life, of Des Moines, cele- 
brated the first anniversary of George 
Kuhns as president, by sending the fol- 
lowing wire to Mr. Kuhns: 

“In honor of your first anniversary as 
president of our great company the 
Hoosier Agency is sending you in one 
package applications for $54,500 written 
Since April 1. The hearty good wishes 
of the agency go with the applica- 
tions.” 








44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 





New England Mutual Life 


Insurance Company 
BOSTON, MASS. 




















GENERAL AGENTS’ CONVENTION 


New England Mutual Life Agents 
Meet in Boston to Discuss Field 
Problems 


General Agents’ Association of 
New England Mutual Life Insur- 

Co., will hold its convention at 
the Copley-Plaza Hotel, Boston, on May 
23, 24 and 25. 

May 23 will be devoted to 
and field sports. On the 
the delegates will hold a general 
cussion on “Agency Development.” At 


The 
the 


ance 


golfing 
24th 
dis- 


other 


the afternoon session the topic ‘“Ef- 
fective Ammunition for the Firing 


Line” will be taken up; and also plans 
made for Policyholders’ Month in June. 


At the conclusion of the convention 
on the 25th, a report will be submitted 
by the Nominating Committee. Mr. 


jarbey will address the agents on the 
subject “Relation of the General Agent 
te the Company in Respect to the Effi- 
cient Conduct of Business.” 


TEXAS MEDICAL MEETING 

The Life Insurance Section of the 
Texas State Medical Association meets 
in Dallas on May 8, with Dr. John lh. 
Davis, of the Amicable Life, of Waco, 
chairman. Dr. Davis will deliver an 
address on “Pyorrhea.” Other topics 
follow: 

“Danger Signals for the Medical Ex- 
aminer”’; “The Relation Between Blood 
Pressure and Kidney Diseases”; ‘“Car- 
dio-Vascular Renal Diseases”; “How 
the Surgeon Adds to Longevity”; “The 


Significance of Casts in the Wrine’; 
“The Three-Fold Duty of the Life In- 
surance Examiner’; “Life Insurance 


Examinations as a Specialty”; “The 
First Class Risk”; “The Importance to 
the Applicant of a Careful Life Insur- 
ance Examination.” 


WANT TO EARN $1007 

Here’s a chance for some enterpris- 
ing life insurance agent with literary 
ability to earn $100! The Maccabees 
in a page advertisement in the “Satur- 
day Evening Post” offer that sum to the 
person who writes the best argument 
against joining the Maccabees. 


CENTURY LIFE ENTERS OHIO 


G. M. Nettleship Appointed Agency 
Manager—Company Now Doing 
Business in Five States 


George Montagu Nettleship who has 
many friends in the life insurance busi- 
has been appointed agency man 
ager at Cleveland, O., for the Century 
Life of Indianapolis. 

The Century Life received a license 
to write business in Ohio on April 2, 
and on the same day Mr. Nettleship se- 
cured thirteen applications for $51,000 
of insurance. He closed the first week 
with $67,000 to his credit; besides inter 
viewing several possible applicants for 
agency openings. 

The Century Life was organized on 
January 1, 1917, and received $750,000 
in applications during the first three 
months of this year. The Company is 
now licensed in the States of Illinois, 
Ohio, Kentucky, Texas and Indiana. 


ness, 


FORM SAMPSON & COTTON 

Cc. CC, Sampson, formerly superintend- 
ent of agents of the Scranton Life In- 
surance Co. who has been located in 
Pittsburg for the past year in charge 
ol the Pittsburgh office, has formed a 
partnership with H, V. Cotton under the 
firm name of Sampson & Cotton, and 
vill represent the Scranton Life as 
general agents for about twenty coun 
ties in the Western section of the 
State, with headquarters in the Union 
Bunk Building, Pittsburgh. 


MUST AWAKEN PUBLIC 

How long will insurance companies 
be the victims of unjust taxation? As 
long, probably, as the insuring public 
remains ignorant—or what is worse, 
apathetic. The indifference of most 
people (including the majority of those 
in the business) to the seriousness of 
the situation, is one reason for our in 
equitable tax laws.—-Aetna Life News. 


AMICABLE LIFE GAINS 

During the first three months of this 
year the Amicable Life of Waco, Texas, 
made a gain of $347,200 or 51 per cent. 
in new business over the first three 
nionths of 1916. The company has set 
its mark at one million dollars of new 
business for this month 





in 1916. 





Business Attending to Business 


General business is prosperous and the public confidence is proof against all alarms. 
Our deliveries for the first three months were much larger than for the first quarter 
Patriotism requires that business shall attend to its business with the utmost 
zeal, that the stability of finance may remain unshaken; even as patriotism requires 
that every American shall support the government by such means as are his to con- 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Incorporated 1851 








FIVE BROTHERS INSURE 


Members of a Southern Family, In- 
sured For More Than 
$300,000 





In an article appearing in the Mu- 
tual Life Quarterly are the names and 
pictures of five brothers who hold more 
than $300,000 insurance with the com- 
Joe B. Efird, Charlotte, N. C., 
president of the corporation in which 
the five brothers are interested, is in- 
sured in the Mutual Life for $200,000; 
Edward L., Winston-Salem, for $30,- 
000; Jasper W., Durham, $25,000; Paul 
H., Columbia, 8. C., $29,000, and John 
Kk.. Coneord, N. C., for $20,000. This 
business was placed by James A. Hous- 
ton, division superintendent of the 
Charlotte, N. C., agency. 

Fifteen years ago two of the brothers 


pany. 


left the farm in Anson County, N. C., 
and secured employment as clerks in 
a Charlotte, N. C,, department store. 
Scon after they were followed by the 
other three. The boys took great in- 
terest in their work and were so am- 
bitious that they soon purchased a 
store of their own, now owning nine 


stores in the Carolinas. 
TRAVELERS CLUB NOTES 


Officers Elected at Annual Meeting— 
Company to Provide Club Rooms 
in New Building 
The annual meeting of the Travelers 
Club, composed of about 800 members 
ol the home office force of the Travelers 
Insurance Company of was 

held on March 27. 

New officers were elected for the en- 
suing year as follows: John E. Ahern, 
secretary of the Accident Department, 
president; C. C. Washburn, vice-presi- 
dent; Francis J. O'Neil, recording secre- 
tary; M. I. Hart, financial secretary; J. 
P. Carroll, treasurer; and R. L. Hills, 
historian. 

Mr. Ahern, the new president of the 
club, made a prediction that within ten 
years the club would have no less than 
2,000 members, and said that, although 
the club is without a club house at 
present, it would be provided with 
splendid quarters in the new building 
which the Travelers is erecting. 


Hartford, 


NEW INCOME BOND 
George Washington Life 
income bond to 


added a 


has 
its con- 
monthly in- 


new 
tracts The rates for a 

come of $10 in part follow: 
Income to begin at 


Age 65 60 55 
21 12.51 20.14 30.88 
31 21.14 34.60 54.96 
41 9.26 67.56 168.31 
50 80.93 161.32 


McCORMACK’S SCHEME 

C. B. MceCormack’s (Seattle) plan of 
a standardized war risk clause, a stand- 
ardized extra rate per thousand, a new 
association to jointly and collectively 
underwrite excess war hazard by pay- 
ing into a common fund excess premi- 
ums, and a bill “making the Govern- 
ment liable for any excess loss on in- 
sured risks by virtue of military or na- 
val service” not covered by the excess 
war hazard fund for which he outlines 
provision, is attracting editorial atten- 
tion among daily papers on the Pacific 
Coast. 





HOME LIFE OF PA., WINS 
The Home Life Insurance Company, 
of Philadelphia, has been sustained in 
the litigation against it instituted in 
the Court of Chancery, Delaware. 


Julius M. Gass, who has been cashier 
and assistant secretary of the Marquette 
Life of Springfield, Ill., has been ap- 
pointed secretary, succeeding the late 
J. L. Freund. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 











Punctuality in keep- 

Failure to Keep ing appointments, 
Appointment May particularly business 

Ruin Your Sale appointments, has 

often been extolled 
and there are probably few business men 
who do not try to be punctual. It is 
aiways a bad thing to be late but in 
certain lines of business it is pretty 
apt to be disastrous. You can’t ex- 
pect a man to be impressed with the 
quality of your service after he has 
been waiting for you to keep an ap- 
pointment, Such treatment is inexcus- 
able. You may not mean to be rude 
but lateness in meeting your prospect, 
wken a definite appointment has been 
made, oftentimes conveys an impres 
sion of deliberate rudeness. 

No Aetna agent can afford to be late 
in keeping any appointments which he 
may have made to meet prospects. It 
always pays to be punctual, sometimes 
more than you may realize. If you make 
an appointment for 3.30 p. m., be there 
at 3.20 and your prospect will have no 
cause for complaint. It is better to 
keep yourself waiting than to make 
your prospect wait. 

This vital necessity of always being 
prompt in keeping business appoint- 
ments has been brought forcibly to our 
attention by the following letter which 
states the prospect's case so ably that 
we want all our agents to read, digest, 
and inwardly make note of its con- 
tents: 

“When a person comes to you with 
ovt-stretched arms and actually begs 
you to write a health and accident pol- 
icy, don’t you think you ought to at 
least listen to him? 

“IT wrote you recently requesting in- 
formation about your policies. In reply 
I received a form letter stating that the 
matter had been turned over to your 
representative who will care for me. 
Your representative calls and makes an 
appointment with me for last Friday a? 
2 o'clock. He shows up about 3.30-- 
but doesn’t find me waiting for him. I 
make a practice of keeping my appoint- 
ments and consequently expected to 
meet your man at that hour; but I did 


not—and didn’t-—-expect to wait all 
afternoon, 
“Result: I have about decided to 


hunt another good cémpany. 

“You people are doing some mighty 
good advertising and it’s a shame your 
follow-up isn’t any better than it is. 
I like most of the copy you are running 
in the national magazines—but there 
are a whole lot of people in this world 
who, when they write in for certain in- 
formation, expect to get it. And the giv- 
ing of this information doesn’t hinder 
your representative either--instead 
helps him. 

“T had practically sold myself a_ pol- 
icy before your man made the appoint- 
ment with me. All he needed to have 
done was to nave met me at the ar- 
ranged time and have drawn up the 
pclicy. Now—well it will take a better 
man than your local representative to 
get another appointment with me. 

“If you care to give me information 
about your policies direct by mail I'll 
listen to you, but I want to hear from 
you by return mail.” 


+ + * 
C. W. F. writing in the 
Pointers “Prudential Weekly 
of Record,” makes these 
Conservation comments: In these 
piping times, when 


business is coming in tremendous vol 
umes, and still rising volume, through 
a thousand channels, and the days are 
not long enough to get it all in, it 
behooves every Prudential man stead- 
fastly to maintain The Prudential’s 
high standing of quality in the conser- 
vation of business; to carry undimmed 
in our mind’s eye the electric message, 


“The business that stays is the busi- 
ness that pays’’—the true conservation 
Make haste calmly and with poise; 
do not allow your critical judgment of 
a prospect to be warped or dulled by 
any outside consideration—it is here 
the conservation of business begins. 

Be sure and confident of yourself; 
be sure to use every precaution to avoid 
mistakes; be sure you know your client 

the man, his manner and his home. 
Don’t plant the seeds of lapse and can 
cellation by overinsuring him or selling 
him the wrong policy. These pointers 
assure quality, the essence of conser- 
vation. 

Be sure your client understands and 
approves what he is buying; what and 
where he is to pay. Impress upon him 
the enhanced safety and peace of mind 
to be obtained by keeping his pre- 
miums paid in advance, thus discount- 
ing the “rainy days.” Above all, be clear 
and brief. 

He is a most valuable conservationist 
who never overlooks a vital point nor 
underestimates or misapprehends the 
signs of a lack of The Prudential’s 
standard of quality that is essential to 
the conservation of business. 


FRATERNAL STATISTICS 
The 1917 edition of “Statistics Fra- 
ternal Societies” has been received 
from the press of the “Fraternal Moni- 
tor,” Rochester, N. Y. 


“Statistics Fraternal Societies’ com- 
prises 240 pages of carefully prepared 
information giving the date of organi- 
zation and age of societies, the mem- 
bers and lodges in good standing, cha 
plans, insurance, rates and_ special 
features of all societies, their increass 
in membership during 1916, their in- 
crease in insurance in force, the number 
of assessments and amount collected, 
the average age, mortality rate, assets, 
liabilities, members and_ insurance 
written, benefits paid since organiza- 
tion, and many other items of pertinent 
information. In addition is given the 
National Fraternal Congress table of 
mortality, together with many other 
tables of mortality, coupled with com- 
parative tables showing chances of 
dying and old-line rates, etc. 
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Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


701 per day in Number of Claims Paid. 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








SAYINGS THAT ARE NEVER SAID 


Prospect (to office boy who has hand- 
ed him a card): Ah! An insurance 
agent! Fine! Show him in. 





Insurance Salesman—Yes, I’ve been 
writing insurance for twenty years and 
have never had a case rejected by the 
medical department. 





Legislator—Tax the insurance com- 
panies? Certainly not! They are taxed 
already more than they should ‘be. Just 
because they are prosperous is no rea- 
son why we should pick on them. 





Policyholder—I understood my life 
insurance policy the first time I read 
it, and without any trouble, either. 

The Widow—John ‘left me $25,000 of 
insurance. It’s all the money I own, 
but I wish he hadn’t done it. 


The company refused about 2,500 ap- 
plicants for insurance last year. An 
average of over six a day! When will 
men learn to insure before it is too 
late?—Aetna Life News. 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET. NEW YORK, N.Y. 








REDUCTION OF LAPSES 


In concluding his address, following 
the Superintendents’ Convention Ban- 
quet, on the evening of Saturday, Janu- 
ary 27th last, Vice-President Fiske’s 
request of the superintendents was, 
“Cut your lapses in two. Come back 
here next year with not over 7 cents 
per $100 of debit.” . 


If the record made for January and 
February, 1917, may be accepted as 
an earnest of their intention for the 
remainder of the year, the superintend- 
ents, in general, are certainly well on 
the way toward accomplishing wha: 
they were asked to do. The record is 
really remarkable. The lapse rate per 
$100 of debit (exclusive of the Pacific 
Coast) was in January and February, 
1915, 21.389 cents; in 1916, 14.22 cents 
(an improvement of 7.17 cents) and 
in 1917, 10.78 cents, the latter being an 
improvement over the first two months 
of 1915 of 10.61 cents, and of 1916 of 
3.44 cents. 


SIGNS OF SPRING 





Plans Formulated for Baseball League 
—Metropolitan, New York, Equit- 
able and Mutual Represented 





Plans have been made and a playing 
schedule arranged for the cry of “Play 
Ball” by the Life Insurance Baseball 
League of New York. Four teams will 
be represented in the league, namely, 
the Metropolitan Life, Equitable Life, 
New York Life and Mutual Life. The 
league has leased Degnon Field, Long 
Island City, considered the best semi- 
professional park in Greater New York. 
A double header will be played every 
Saturday afternoon, and the opening 
game will be played on May 5th. The 
cost of the league is being met by the 
sale of season tickets. Loving cups 
will be donated as prizes. The officers 
of the league are George Fisher of the 
Metropolitan, president; H. M. Korwan 
of the New York Life, vice-president; 
Edward Morris of the Equitable, trea- 
surer; and F. W. Pennell of the Mutual, 
secretary. 


BANKERS LIFE ENTERS TENNES- 
SEE 


The Bankers Life Company of Des 
Moines will enter Tennessee. Thomas 


D. Samuels will be a general agent with 
headquarters at Memphis and W. H. 
Carter will be general agent with head- 
ovarters at Nashville. 
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W. L. Crocker’s Strong Defense of Agents 


(Continued from page 2.) 


not suggest the question whether our 
so-Called private, but our really semi- 
public insurance institutions which 
render this service can be advantage- 
ously supplanted by other instrumental- 
ities, except through and after a com- 
plete revolution of our entire social 
structure? And if they ever be so sup- 
planted, would the public be any bet- 
ter served? Is there any guarantee, 
any certainty that a service conducted 
by the State in its political capacity 
will prove any better medium for pub- 
lic advantage than the existing Agen- 
cies? 

“Is it reasonable to suppose that the 
non-competitive conduct of insurance 
by a political body, circumscribed by 
rigid statutory standards, hampered by 
the inflexibility of management natural 
to the administration of General Gov- 
ernment and lacking the primary mb- 
tive for initiative induced by competi- 
tion, will develop in its practice the 
ready adaptability to new conditions, 
and the sensitive responsiveness to the 
myriad and daily changing necessities 
of the insuring public, which are in- 
herent in the present insurance sys- 
tem? 

“These are questions which cannot 
be answered save in the fullness of 
time, but the propositions ought to be 
Jemonstrated in some adequate degree 
before it can be truly seen whether the 
public interest will be advanced by the 
adoption of systems involving revolu- 
tionary changes. You and 1 may not 
be here to witness the demonstration. 
Our thoughts are concerned rather with 
the more immediate future and as we 
are representatives of the competitive 
Agency System, we hold that any 
change which spells the displacement 
of our form of service in favor of ex- 
clusive State service will only be an- 
other way of spelling Agency, will be 
more apparent than real, and will mere- 
ly involve the substituting of political 
control in the place of business con- 
trol under Government supervision. 


Conclusions of Quarter of a Century’s 
Experience 


“IT do not by any reference here mean 
to imply any lack of respect for good 
iovernment, nor to reflect upon the ad- 
mitted capacity and public spirit of 
those who, in high office or otherwise 
worthily administer its functions. I 
am simply stating my conclusions upon 
an economic problem, as they have 

‘been matured by a quarter century of 

work and observation, and it is my 
judgment that these conclusions are 
shared by a very great mass of our 
citizens. 

“Men of broad vision, who are en- 
gaged in insurance as their business, 
particularly those who bear responsi- 
bility for the future of the existing com- 
panies and associations will not, unless 
it involves monopoly, object in any 
degree whatever to the engagement by 
Government in the administration of 
general plans of collective relief, if that 
be the demand of the majority of the 
citizens. Indeed, it is difficult to un- 
derstand how a right-minded public can 
fail to sympathize with such movements 
if they be soundly based and involve 
ho economic wrongs upon the general 
citizenship, and provided they do not 
Close the door of opportunity to the 
rursuit of cognate activities upon the 
part of private citizens. 


Existing Institutions Should Carry on 
the Work 


“It is conceivable that pension plans, 
annuities, insurance based on cessa- 
tion of life, accident and health insur- 
ance, or workmen’s compensation sys- 
tems, may be established by the State 
without any necessary implication of 
monopoly whatever. If it be made clear 
that the present facilities afforded do 
hot serve on the soundest economic 
lines certain classes of the population, 


there should be no objection to Gov- 
ernment undertaking to supply the de- 
ficiency, or to better the service. This 
however, need not, and should not in- 
volve damage or destruction to insti- 
tutions which are to-day so splendidly 
fulfilling their functions. 

“So long as they continue to observe, 
as they do, the law and the proper 
spirit of service, the existing institu- 
tions should be permitted to carry on 
their work, irrespective of whatever 
plans may be adopted by Government. 
If Government adopts systems which 
are directly competitive with those of 
groups of its citizens, let the two oper- 
ate side by side. Then whichever sys- 
tem shall best show its adaptability 
for service, will be resorted to by the 
people, and thus any question as to rel- 
ative merits will be settled in due time 
hy the process of natural selection.” 


Discusses Life Insurance and the War 


(Mr. Crocker then devoted some time 
te a discussion of the life insurance 
problems growing out of the war, say- 
ing: 

“The war and its possibilities have 


brought grave and far-reaching prob- 
lems to all insurance institutions. To 
none do these problems come _ with 


greater force than to life insurance. It 
is evident that an extraordinary de- 
mand for insurance based on the ces 
sation of life is proceeding out of the 
grim exigencies portended bv our war- 
like preparations. Men ordinarily do 
not seek life insurance, they have to 
be urged, and persuaded for the most 
part, to put that phase of their life's 
house in order. 

“The elementary truth that 


life in- 


surance is an economic necessity is 
but slowly making headway. But now 
that a nation-wide danger threatens, 


men are freely asking for th's form 0° 


protection. Society will evidently de- 
mand that the need be satisfied. Man- 
agers of life insurance institutions re, 
therefore, confronted with a proposition 
of broad and perhaps serious propor- 
tions, which at once touches their pro- 
fessional interest, their patriotism and 
their sense of responsibility. They are 
being called upon to decide what is to 
be the true balance between continued 
solvency and the safety of their present 
policyholders’ interest on the one side, 
and on the other the demand that men 
be now granted insurance for war cov- 
erage. It is one of the most important 
questions which they have ever faced, 
and perhaps it is to become the most 
serious. No one, I think, can rightly 
forecast the outcome. It is easy 
enough for Optimism to say that the 
war will not seriously engage any ex- 
cept our naval forces. But what must 
be the answer of those tipon whom 
rests ultimate responsibility for the in- 
tegrity of life insurance companies? We 
are all in the dark. The issue is 
shrouded in the mists of the future. 
The elaborate preparations by the Na- 
tional Government are significant. If 
they mean anything at all, they indi- 
cate, upon the part of those who should 
best know the situation, a belief in the 
gravest possibilities. 


Companies Cannot Scale Their Obliga- 
tions 


“Nevertheless action must be taken 
by life insurance companies for better 
or worse, and once taken, cannot be 
abrogated nor repudiated. Contracts 
for future deliveries for the common 
commodities of life are even now being 
closed with unusual misgivings and 
restrictions. And here in the realm of 
life insurance is being anxiously con- 
sidered the making of contracts of in- 
demnity which a _ portentous future 
seems to say may be matured so rapid- 
ly by the unknown and multifarious 
hazards of modern warfare as to test 
possibly the strength of the strongest 
individual institution. We are com- 
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pelled to fix the price in advance, on 
such a basis as to insure solvency and 
the equitable rights of policyholders 
rresent and to come. We have no tax 
ing power. We cannot levy on the 
private resources of policyholders to 
liquidate deficits. We cannot scale our 
obligations. To set prices at a point 
which would eliminate the chance, 
would be to entirely defeat the object 
cf the plan, would be to place protec- 
tion out of reach and render it ridi 
culous. We must work then upon the 
matter with the crude, sparse and un- 
reliable information available, use our 
good commonsense, let our spirit of 
trust take us by the hand, and act, 
leaving the issue to come as it may be 
ordained. 

War May Reap Black American Harvest 


“It may be that out of the hideous 
murk of war will come a black harvest 
so staggering in its horror as to con- 
found even our most carefully deter- 
mined prophecies, and to render futile 
our wildest estimates of liability. 
Heaven grant that for every reason of 
humanity we be spared such a cala- 
mity and that the future, now dark 
with foreboding, may hold within its 
shrouded portals a mercifully speedy 
ending of the strife. 

“It is my belief that those who are 
entrusted with the responsibility of 
providing in this hour for this element 
of our national welfare are to the high- 
est degree patriotic; that they are con- 
centrating their best faculties upon the 
solution of this problem, and that the 
result will be such just and reasonable 
attitude and terms to our defenders as 
shall constitute an additional evidence 
of the fitness of our insurance insti- 
tutions to serve the public of the United 
States.” 


PAYS ITS FIRST D. 1. CLAIM 


Insured Died Before the Policy Was 
Delivered—Covered by Binding 
Receipt 


The Equitable Life Assurance So- 
ciety of New York, paid its first double 
indemnity claim on April 5. The ap- 
plication was written on a binding re 
ceipt for $5,000 on the life of a cattle- 


man of Phoenix, Ariz., and the premium 
paid on March 12, 


The policy was issued on March 24, 
and on the same day the insured, while 
driving his automobile, ran into a ditch 
and was overturned. His injuries re- 
sulted in his death on the same day. 

The details of the accident and proofs 
of death were received at the home of- 
fice of the Equitable on April 5, and a 
check for $10,000 was issued in favor 
of the insured’s wife. Of this amount 
$5,000 represented the accident benefit, 
on which the extra premium was $8.75. 


EQUITABLE EMPLOYES’ DANCE 

One of the best-attended affairs held 
this season was the fourth annual recep 
tion and dance of the Equitable Life As 
surance Society Employes’ Association 
iy the Ball Room and Winter Garden 
of the Hotel McAlpin last week. 
Over eight hundred members of the 
home office force and their friends 
were present. Among the officers of 
the Equitable present were, W. A. Day, 
president; J. B. Lunger, vice-president; 
If L. Rosenfeld, fourth vice-president; 
W. E. Taylor, superintendent of agen- 
cies; G. R. Brown, comptroller; J. V. 
FE. Westfall, assistant to the president; 
and S. S. McCurdy, assistant secretary. 
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THE AUTOMOBILE NUMBER 

The aim of the editors of the Auto- 
mobile Number of The Eastern Under- 
writer has been to present to under- 
writers and men in the field as many 
interesting. timely and valuable phases 
of the automobile insurance situation 
as could be gathered in a twenty-four 
page paper. The business is so big, 
the underwriting problems s0 many, 
that there was a great mass of material 
from which to select. 

Various hackeneyed features and pic- 
‘ures that appeal to country journalism 
were immediately discarded, The East- 
ern Underwriter making a _ sincere 
effort to collect a wide variety of view- 
points, (including underwriting and 
agency opinions,) which are presented 
in this issue, so that the business as a 
whole will know what underwriting 
questions are uppermost in discussion 
at the vresent time. Considerable 
space is also devoted to the splendid 
reconstruction work being done by the 
Conference. 

The human interest phase of automo- 
bile insurance is covered in two most 
unusual stories—the remarkably clever 
automobile identification activities of 
Sergeant Brennan, a _ real Sherlock 
Holmes at New York Police Headquar- 
ters, and the running down of that 
gang of automobile swindlers, the 
operations of which shocked William 
Street. 


CAN THE AGENT BE DROPPED? 

If the insurance agent is eliminated 
who is to take his place? Who is to 
perform the service he renders? Who 
iz to make the direct contact with the 
public for the carrier? 

Walton L. Crocker, vice-president of 
the John Hancock Mutual Life, in an 
unusually able address delivered in 
Boston on Saturday night, answers 
these questions by offering the opinion 
that if the agent is done away with a 
valuable instrumentality of commerce 
will be destroyed. A much needed per- 
sonal equation in the life insurance 
business will be lost, there will be no 
saving in cost, and “experiments within 
the border of our own Commonwealth, 
and other non-agency ventures of rec- 
ord, have demonstrated the difficulty of 
bringing the benefit of insurance to 
any considerable number of people ex- 
cept by and through agents.” 


For years Mr. Crocker has been in 
the closest touch with the field force 
of a great company. He speaks with 
suthority and has a contempt for 
honeyed words. It is opportune that an 
underwriter of his rank and experience 
thould come out at the present time 
(when acquisition costs in some 
branches are being assailed) and give 
unanswerable 


such a vigorous and 


estimate of the men in the field. 


WAR RATES 

A great deal cf space in this issue of 
Vhe Eastern Underwriter is devoted to 
« discussion of various phases of life 
insurance war problems, the most im- 
portant subject of the day in insurance. 

Representatives of the Mutual Bene- 
fit, the Massachuseits Mutual and the 
John Hancock speak thoughtfully and 
frankly, giving opinions which should 
be read and weighed with care, es- 
pecially at a time when the subject is 
under review by the State officials. It is 
particularly important that agents have 
a thorough understanding and apprecia- 
tion of what the companies are doing. 

As a comment on criticisms made in 
certain insurance departmental circles 
ubout extra rates for life insurance 
war risk the following story from the 
New York “World” is of interest at 
this time: 

At the outbreak of hostilities the 
Canadian companies decided that 
men going into the service should 
pay an extra premium of $50 on 
$1,000. When the death list began 
growing this was increased to $70. 
For a short time policies were is- 
sued on this basis, but finally, after 
one-third of the annual losses of 
one company proved to be war 
claims, the rate was increased to 
$150 on $1,000, an extra premium 
of 15 per cent., five more than 
United States companies are ask- 
ing. British companies now de- 
mand an extra premium of $150 be- 
fore insuring men going into the 
service. 


SHOULD NOT TAX INHERITANCES 

The Chamber of Commerce of the 
United States has issued a statement 
saying that a few should not be per- 
mitted to profit greatly by the war at 
the expense of many; and that in- 
dustry, owing to large profits secured 
curing the last two years, is in an un- 
commonly strong position and able to 
hear its full taxation. However, the 
Chamber correctly feels that burdens 
of taxation should not be unfairly dis- 
tributed, and gives several important 
reasons why the income tax on corpora- 
tions should remain unchanged. One 
paragraph of its report of particular 
interest to life insurance men follows: 

Inheritances, in the committee’s 
opinion, are not proper subjects for 
war taxes, as such a tax would place 
an unjust burden upon the estates 
of those dying during the progress 
of the war. 

Hiram Barnum, for many years super- 
intendent of agencies of the Agricul- 
tural, is dead. 

+ * * 

Louis Harding has been appointed 
head of the Improved Risk Department 
of the Scottish Union & National. He 
has been with the Home. 

oa * + 


Cc. F. Davis, former general manager 
of the Prudential Casualty, has been ap- 
pointed general agent of the State Mu- 
tual for Indiana. 





—- 
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JAMES J. BOLAND 


James J. Boland, of Scranton, Pa., 
and Buffalo, has risen in a period of 
two years from a general agent at 
Scranton in 1915 to president of a mil- 
lion dollar fire insurance company in 
1917. On the purchase of the National 
Lumber Underwriters of Buffalo by the 
J. J. Boland Co., Inc., of Seranton, a 
few days ago, Mr. Boland became presi- 
cent of the company, whose name has 
now been changed to the New York 
National Fire Insurance Company, of 
iuffalo. Mr. Boland plans eventually 
to make his headquarters at Buffalo 
vnd much of his time is now spent 
travelling between that city and Scran- 


ton. 
a. a * 


Paul Wolf, the new partner to be 
admitted on the re-organization of F. 
Herrmann & Co., has had a fire insur- 
ance experience of international scope. 
Mr. ‘Wolf has been connected with the 
Nord-Deutsehe for fifteen years, during 
which time he has represented the com- 
pany in an executive capacity in Eng- 
land, France and the United States. He 
has been in this country for the past 
six years associated with J. H. Len- 
ehan, United States manager of the 
Nord-Deutsche. 

* + . 


Graham C. Wells, general agent at 
Pittsburgh for the Provident Life & 
Trust, is on a ten day tour of Southern 
cities, speaking at the World’s Sales- 
manship Conventions. 

* * * 


William J. Graham, manager of the 
group insurance department of the 
'iquitable Life Assurance Society, is be- 
ing congratulated upon the arrival at 
his home of a third member of the 
3raham group: Miss Mary Graham, two 
weeks old. 

o * ” 

J. J. Lamont, former foreign fire in- 
spector for the London & Lancashire, 
and now assistant secretary of the Na- 
tional Safety Council, addressed the 
ire Insurance Club of Chicago Tuesday 
evening on “Some Latin-American Un- 
derwriting Experiences.” ‘He dealt 
specially with conditions in Mexico, 
Chili and Porto Rico. Mr. Lamont was 
somewhat pessimistic as to both the 
underwriting and the national outlook 
for Mexico, owing to racial and govern- 
mental conditions. He analyzed the 
construction and protection of the coun- 
try, in which only one American com- 
pany is doing business, although there 
are twenty-three British companies, 


seven Germans and five other compan- 
ies. General agents are allowed a com- 


mission of 25 per cent., out of which 
commissions (limited to 10 per cent.) 
cre paid local agents. There are no 
insurance brokers in Mexico, but any- 
cne bringing in business can demand 5 
per cent. brokerage. Companies are 
ellowed one general and one local agent 
in Mexico City; one general agent in 
certain other centers, and but one local 
agent in provincial towns. 


Mr. Lamont closed with a review of 
Torto Rican conditions, where again the 
fcreign cOmpanies have practically all 
the insurance business. At the time of 
‘is visit to Porto Rico, four years ago, 
there were twelve British, five German, 
two Canadian, one French and Swiss 
fire insurance companies’ operating 
there; but no American company was 
then represented on the Island. Mr. 
Lamont predicted that after the war 
the United States fire insurance com 
j}anies would operate more extensively 
in other countries, and drew on his own 
experience to suggest a code of prin- 
ciples under which their operations 
Should be carried on. 


ae A * 


John R. Hegeman, Jr., son of the presi 
dent of the Metropolitan Life, a major 
retired in Ordnance Corps, expects to 
be called out for duty soon. That sons 
of officers of the Metropolitan Life nave 
the highest ideals about duty is shown 
by the fact that a large number of them 
are jn or will be in the service. Haley 
Fiske, 2d, is on board ship learning gun 
nery for service in Naval Reserve. Fred- 
erick Ecker is in an officers’ training 
camp. George H. Gaston, Jr., has passed 
his examination for captain’s commis- 
sion in the new Army. Ralph and Ray- 
mond Taylor, sons of Third Vice-Presi- 
dent Taylor, are training on ship in 
Naval Reserve. Carlton W. Cox, son of 
Third Vice/President Cox, is in officers’ 
training corps. Lee K. Frankel, Jr., is 
in officers’ training corps. Paul Fiske 
Willard, son of Medical Director Wil- 
lard, is in officers’ training corps and is 
a candidate for admission to Squadron 
A, liable to be called for cavalry service. 
Dr. William C. Craig, son of the actuary, 
is surgeon in the Fifth New Jersey 
Regiment, National Guard, and is on 
duty with his regiment “somewhere in 
New Jersey.”” Arthur H. Craig, another 
son of the actuary, is on the reserve list 
of the National Guard and has applied 
to take the examination for the Officers’ 
Reserve Corps. Francis Stabler, son of 
the comptroller, is drilling in the Of 
ficers’ Reserve Corps. Harold C. George, 
son of the assistant treasurer, has en- 
listed in the Second Battalion of the 
New York ‘Naval Militia and is now in 
service on the United States battleship 
New Jersey. 


* * * 


B. G. Chapman, Jr., who has been 
vice-president and secretary of the 
American Central Fire, has been elected 
president. D. E. Monroe, formerly 
INinois State agent of the National, 
Who has been assistant secretary for 
the last year, was made vice-president 
and secretary. Conrad Roeder con- 
tinues as assistant secretary and H. 
Rh. Tyler as agency superintendent. 


CONTROL OF THE NEWARK 


As The Eastern Underwriter goes to 
press it learns that the majority inter- 
est in the stock of the Newark Fire has 
been purchased by the Royal Insurance 
Company, which will be continued under 
the direction of the present officers and 
staff. E. J. Haynes, president of the 
Newark Fire, is a well-known figure 
among the underwriters and is chairman 
of the executive committee of the Hast- 
ern Union. 

The Newark is more than a century 
old. 
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South Wiring for 
War Risk Coverage 


NEW ORLEANS ASSURED IN MAR- 
KET FOR $6,000,000 INSURANCE 


Brokers Discuss New Coverage Policy 
Over 
Heard on Street 


—Discussion Cancellation 


Feature 


Up to the time The East:rn U.ider- 
writer went to press there were a num- 
ber of companies which had not yet 
taken up the question as to whother or 
not they would write the full cover. 
Out of forty companies in the Ex- 
plosion Conference only a dozen had 
decided to write the full war risk up 
to Thursday morning of this week. 

Most of the demand for explosion 
and full war risk cover this week came 
trom the South, telegrams from agents 
pouring into companies from New 
Orleans, Galveston, Jacksonville, 
Charleston and other cities, particular- 


jy for insurance on cotton § storage 
warehouses, mills, ete. One of the 
largest lines—$6,000,000—explosion in- 


surance was offered from New Orleans 
covering dock property. It was_ re- 
ported on William Street that one com- 
pany had agreed its willingness to 
vussume the entire risk, but was not 
accommodated to that extent. 

In the East the largest writings 
in Boston and other points on the 
Coast. In New York City lines were 
offered on office buildings, apartment 
houses and other properties, and The 
Kastern Underwriter heard of cases 
where lines of $30,000 to $50,000 were 
asked on household furniture on the 
upper West Side; but some brokers 
said that the cream of the business 
was placed here during the initial flurry 


were 


and that London Lloyd’s have loaded 
up. 
Malicious Mischief 
Some of the brokers thought that 
the new war risk cover was not broad 
enough in that malicious mischief is 


not included, saying that they believed 
that industrial enterprises should be 
covered against sabotage. A case 
cited was the damaging of machinery 
in the Federal plant of the Remington 
Arms Company, Bridgeport, where sand 
was used disastrously to the machin- 
ery. There was also sabotage’ in 
a Government plant at Springfield, 
Mass. 

There was also some talk among the 
brokers relative to the five months’ 
cancellation feature, but underwriters 
are agreed that five months is little 
enough notice for war risk insurance 
faying that they should not be ra- 
quired to hold the bag. The Eastern 
Underwriter learned that one company 
which has been writing war risk 
February has used on occasions a 


since 


one 


year’s notice of cancellation; in fact, 
the assureds asked for it. . 


The Home's “War, Riot, Strike, Ex- 
plosion, and Bombardment Policy,” is- 
sued this week on Baitleship Grey 


taper caused much favorable attention. 
Lloyd’s Heavy Liability 

There is a great deal of comment 

Neard regarding the heavy liability as- 


sumed by Lloyd's. Naturally, the 
plunging has been because of a belief 
that the hazard is small, but what will 


happen if there are some heavy losses? 
an interesting phase of the situation is 


tuat the large newspaper offices have 
paid heavy premiums for war coverage 
and a leading member of the Council 


ior National Defense, who is also man- 
ager of the Hudson Motor Car plant, 
is said to carry $4,000,000 war and ex- 
jlosion insurance on the plant. 

“0 undoubtedly some unusually well- 
posted men in this country believe in 
insurance preparedness against war 
risks, 

A full copy of the new war risk pol- 


icy will be found on another page of 
iliis paper. <A circular sent by the 


f1iome to agents and brokers this week 
said in part: 
fo Our Agents: 


Ne are now prepared to bind and _ issue 

forms of policies as follows: 
\. Explosion—A policy assuming all direct 
or damage caused by explosion (exclud 


ing steam boiler, pipe, engine, machine or fly- 

vicel explosions originating within said ap- 

paratus, which explosions may be covered only 
casualty. companies.) 


8. Bombatdment—A_ policy as above, in- 
cluding in addition damage caused by (bom- 
irdment, naval and/or military, including 
acrial craft (hostile or otherwise) and bombs, 


lls and/or missiles dropped or thrown there- 
om or discharged thereat, and fire and/or ex- 
directly caused by any of the fore- 
whether originating on the premises of 
the insured or elsewhere. The condition as ta 
| non-cancellable by either 


being 
period of hundred and fifty 


poston 
rOlng 


wmbardment 
virty for a one 
ly 

«. Full 
igainst all 
(1) war; 
riot; (5) 
luding 
(8) | 
including 


War 
direct 
(2) 


Cover—A 


loss or 


policy to covet 
damage caused by 
invasion; (3) insurrection; (4) 

civil war; (6) civil commotion in 
strike; (7) military or usurped power; 
vmbardment, whether naval or military, 
aerial craft (hostile or otherwise), 
shells and/or dropped or 
therefrom or discharged thereat; 
explosion directly caused ‘by 
whether originating on 
or elsewhere; (10) explosion, whether 
iting on premises of the insured or 
where other than described 
lire resulting from such explosion); 
ject to a hundred and fifty day 
ellation clause. 

DD. War Risk Excluding 
icy to cover all of the 
paragraph C, with the 
ion, subject to a one hundred 
non-cancellation clause, Such 
Nos. 1 to 9, 


vombs, missiles 
hrown 
re and/or 


f the fo 


premises 


regoing; 
origin else 
above (excluding 
also sub 
one non-can 
Explosion—A pol 
hazards enumerated 
omission of explo 
and fifty day 
policy would 
inclusive, and ex- 
Jivcle 
Kk. Explosion Policy With a 
Kider—-An existing explosion policy endorsed 
hy a rider, including the entire war, strike, 
riot and bombardment coverage, Nos. 1 to 9, 
isive, as above, with hundred and 
lifty day non-cancellation clause. 

To determine rate for a policy to cover an 
explosion occurring on the premises of the in 
ired and not due to any process of the busi 
ness (mercantile or manufacturing), charge the 
eneral or special class rate as shown in the 
imphlet headed “Explosion Insurance.” 


(Continued on page 13.) 
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FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 
Cash Capital . « a ‘ $1,000,000.00 
Assets ; j : . 2,748,832.19 


Liabilities (Except Capital) - . 1,039,977.81 
Surplus to Policyholders 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 





























CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Assets 
Reserve 
Capital 
Surplus 


$641,341.77 

eT ey. .. . -230,513.29 
300,000.00 

63,479.83 


Reserve 
Capital 
Surplus 


IN A LIMITED 


OPERATING ON A CONSERVATIVE BASIS 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 








Fire Rent 





FIDELITY-PHENIX FIRE INSURANCE CO. 


OF NEW YORK 
HENRY EVANS, President 


Tornado Automobile Sprinkler Leakage 


The Fidelity-Phenix is fully prepared by its ample and safely invested resources, eflicient management and fair treatment of 
claimants to provide agents with the representation they need and insurers with the indemnity they require. 


Use and Occupancy Profits Explosion 


FIDELITY-PHENIX; Famous for Fair Dealing 


Home Office: 80 MAIDEN LANE, NEW YORK 


Branch Offices: CHICAGO, MONTREAL and SAN FRANCISCO 
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Brooklyn Bro 


mee Le 


The fifth annual dinner of the Brook 
lyn Brokers’ Association was attended 
by sixty-nine members of the Associa- 
tion and their friends. 

Willis O. Robb, manager of the New 
York Fire Insurance Exchange, gave a 
general talk on business efficiency. He 
said present day business morals are 
lower than formerly and also below the 
individual standards of the men in their 
private lives. He then told of the work 
of organizations in other lines of busi- 
ness in raising the morale. He said 
brokers, by using a little diplomacy, can 





FIFTH ANNUA 


convince their clients the best way to 
do business is the right way. 

Edward Ford, former congressman 
from Milwaukee, amused the company 
considerably with his sallies on _ polit- 
ical personalities. 


PLU OM UC CU eee ee cece Lo 





TLL Loo ELL 


kers’ Banquet 





CULL LLL LLL La 


erin 


Albert H. Butler, president of the 
Association and toastmaster, told of 
the progress which had been made in 
the campaign for new members and of 
the plans of the Association for the 
coming mont's. 


Those present included Julian V.Lucas, 
Jr., Albert H. Butler, C. L. Bussing, 
Andrew Stark, Austin Cornwall, R. H. 
Poggenburg, Samuel Lese, A. J. Smith, 
J, Frank, H. E. Wood, H. E. Oxerstrom, 
G. W. Minett, John E. Watson, Duncan 
Fraser, George Drumm, Samuel Block, E. 
('. Graff, B. 'H. Holmes, M. Green, John 
Pickering, G. & Kessler, J. E. Leete, 
H. R. Homan, W. B. Barter, S. D. Kirk, 


ae ee ee 


L BANQUET OF BROOKLYN INSURANCE BROKERS 


(', H. Waterbury, L. T. Smith, W. Bern- 
hard, W. G. Rehbein, George H. Holden, 
J.C. Specht, J. W. Metzer, W. Schaeffer, 
J. N. Hoosier, Walter Huethwohl, C, D. 
I‘raser, John Egan, Arthur J. Hess, 
Edward Herbert, Henry Mollenhauer, 


WM. B. CLARK, President 









“The Leading FIRE INSURANCE Company of America” 


Explosion and 


Sprinkler Leakage 


Insurance 





Jr., George Sittig, G. S. Smith, O. Ed- 
win Barnes. John W. Nichols, R. D. 
Walker, S. J. Corsa, C. M. Cloud, F. J. 
liall, E. M. Smitu, J. S. Blume, Harry 
MacAinsh, Walter Kuher, J. J. Mahoney, 





= J. Comfort, Harrison Law, D. T. 
Kennedy, Jacob Hass, BE. R. Williams, 
M. A. Kelsey, M. H. Gatbert, J. T. 
Schumacker, James Danzilo, CC. M. 
Stums, H. C. Von Elm, and R. W. 
Swayne, of The Eastern Underwriter. 





NOW WRITING EXPLOSION 
- The National Union, in line witn its 
progressive policy, has taken up the 
writing of explosion insurance, and is 








ulso giving consideration to the propo- 
sition of bombardment cover as soon 
as satisfactory legislative action is had. 
At the present time there is a bill 
pending in the legislature and until it 
becomes effective the Pennsylvania 
companies are prohibited from writing 
this class. 

FLINDELL OFFICES COMBINE 

The offices of E. F. Flindell, Flin- 
cell & Co., and Flindell & Seely will be 
combined on Saturday in Rooms 1,500-1 
at 1 Liberty Street. E. F. Flindell has 
heretofore been at 123 William Street 
while Flindell & Seely and Flindell & 
(Co. are respectively Jersey City and 
Newark agencies. The New Jersey 
offices of the two last named will be 
retained as heretofore. 





‘““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $105,000,000 
Losses Paid in U.S. - $38,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











PITTSBURGH CONSOLIDATION 

W. G. McCandless & Sons, Colling- 
wood & Son and G. M. Alexander & 
Son have consolidated under the new 
ficm name of McCandless, Collingwood 
& Alexander, with offices in the Com- 
monwealth Trust Building. The new 
firm takes over the agencies of all the 
companies heretofore represented by 
the three offices. 


DOUBLE U. & O. 

Some of the New York City department 
stores have use and occupancy forms 
which provide double insurance during 
the weeks preceding the Christmas holi- 
days, when the stores are crowded with 
Christmas shoppers. 





An office with an established Agency 

Plant in Eastern Pennsylvania could 

use two good Fire Insurance Companies. 
Address “PENNSYLVANIA” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
100 WILLIAM STREET, NEW YORK 











THE LEADING FIRE COMPANY 
OF THE WORLD 





{of Liverpool, England] 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 
CAPITAL FIRE INSURANCE CO., Concord, N. H. 


NEW YORK STATE DEPARTMENT 








PERCY B. DUTTON, Manager, Rochester, N. Y. 




















GEN ERAL 


ASSURANCE CO. 


OF PARIS 


FIRE UR 


BAINE 


FIRE INSURANCE CoO. 


OF PARIS 


BRITISH DOMINIONS 


FRED. S. JAMES 
GEO. W. BLOSSOM 
W. A. BLODGETT 


GENERAL INS. CO., Ltd. 


OF LONDON 


United States Managers 


123 WILLIAM STREET, NEW YORK 


FRED. S. JAMES & CO. 


Cc. B. G. GAILLARD 
Assistant Manager 











—_am ae enn ak ee Oo ok eee ee 











April 27, 1917. 


THE EASTERN UNDERWRITER 





E. C. Jameson’s Views 
on Use and ( Occupancy 


BELIEVES IN SPECIFIC RATES 
FOR EVERY RISK 





U. & O. Should Not be for Full Amount 
Claimed as Conditions 
Change 





Asked by The Eastern Underwriter 
for his views on use and occupancy, E. 
C. Jameson, president of the Globe & 
Rutgers, said this week: 

“The only pertinent views I have On 
the subject are first, as to moral haz- 
ard, and second, as to system of rating. 

“Regarding the first, I do not think 
that use and occupancy’ insurance 
should ever be granted for the full 
amount claimed as changing conditions 
are so apt to create a moral hazard dur- 
ing the term of the policy. 


Rating 


“Regarding the system of rating, I 
think that every risk should be specifi- 
cally rated as to use and Occupancy. 
In some cases there will be three or 
four buildings constituting a plant, the 
destruction of any one of which would 
cause a complete shutdown, and in that 
case a plant ought to pay a rate four or 
five times the rate of the building in- 
surance. In other cases, a single build- 
ing being destroyed could be replaced 
in four to six months, and in that case 
the rate for use and occupancy ought 
to be much less than that on the build- 
ing or contents, as the case may be.” 


UNION’S NEWARK AGENT 





Walter F. Errickson Agency Makes 
Additions to Facilities—Now Writes 
Bombardment and Explosion 


Walter F. Errickson this week an- 
nounced his appointment as agent in 
Newark and vicinity for the Union As- 
surance Co., Ltd., of London. The ap- 
rpointment takes effect immediately and 
is deemed an attractive one from all 
angles. The agency has also announced 
the extension of its facilities to include 
the writing of bombardment, explosiou 
and all forms of war risk coverage. 


The Errickson agency now represents 
for Newark the Law Union & Rock, 
Atlas Underwriters’ Agency, Farmers of 
York, First National, General of Paris, 
imperial, Insurance Company of the 
State of Pennsylvania, Boston Insur- 
ance Co., and the Union of London. For 
New Jersey suburban it represents the 
Atlas, Boston, British America, First 
National, Franklin Fire, General of 
Paris, Imperial, Norwich Union, and 
Phoenix of London. For automobiles, 
the agency represents the Germania 
Fire for New York and general terri- 
tory. 

Mr. Errickson started on December 
1, 1911 as an agent of the Boston Insur- 
ance Co. in East Orange, N. J. Since 
that time, he has underwritten as agent 
every form of insurance but life and 
marine, In 1912 he opened an office in 
New York City and has continuously 
sought to increase the facilities of his 
agency for the writing of general busi- 
ress. He has specialized on serving 
the New York brokers among whom he 
has attained a wide popularity. 


Associated with Mr. Errickson is 
Walter S. Haff who, for the past three 
years, has assisted him in the develop- 
ment of the agency to its present high 
state of efficiency in the handling of the 
humerous details of the automobile and 
other lines. 


FAGER WITH CONTINENTAL 

E. J. Fager, Jr., has been appointed 
Special agent for the Continental In- 
surance Co. of New York in the Central 
Pennsylvania territory. Mr. Fager is 
Now associated with the Pittsburgh 
branch office of the General Adjustment 
Bureau. 





B. M. CROSTHWAITE & CO. 


Lines Bound Anywhere in New York State 


Fire and Automobile Insurance Specialists 


105 William Street, New York City, we Be Telephones 2404-5-6-1758-1090 John 
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LOCAL AND GENERAL AGENTS 
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LOGUE BROS. & CO., Inc. 


Nation-Wide Facilities for Handling SURPLUS LINES 





Fire—Casualty—Automobile Insurance 














307 FOURTH AVENUE PITTSBURGH, PA. 
TALKS TO FIELD CLUB 
At the regular monthly meeting and SCHAEFER & SHEVLIN 
dinner of the Albany Field Club held 2 LIBERTY STREET GENERAL AGENTS NEW YORK, N. ¥ 
at Keeler’s Hotel on the 20th inst., Regeusenting 4 . 
the members and guests listened to an . . oS 
uddress on the subject of “What is this DUBUQUE FIRE AND MARINE INSURANCE CO. 
Thing we call Insurance?” by Mr. E. R. Excellent Facilities for Handling Suburban and Out Of Town Business 
Hardy of the New York Fire Insurance Phone: John 2312 
Exchange. The paper was both inter- 
esting and instructive. 
The meeting was largely attended and 
a delightful feature was vocal solos by 
member T. J. Jones, of the Under- E e F e F L I N D E L L 
writers’ Association and guest, F. M. 
Crittenden. 123 WILLIAM STREET Telephone John 2330 NEW YORK CITY 


War Cover Representing 


(Continued from page 11.) THE SCOTTISH UNION & NATIONAL 


To include in addition damage caused by 
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cular headed “Inherent Hazard clause, or For the United States and Cuba 

shown in the special class rates therein. 

(Should there be no charge shown for other 
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to explosion insurance, add the zone charge 
to the gross explosion rate. (See sheet headed 
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(For full war cover (Nos. 1 to 10, inclusive) 


find the gross explosion rate (i.e., general or : | 
special class rate plus charge for outside ex- | 
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NATIONAL UNION 


Fime insumance Co 


plosion” and “inherent hazard”), and add the « 
proper zone charge. N a 
For war cover excluding explosion (Nos, 1 s yan ieee OER 
to 9, inclusive)—charge 1 per cent. 5c. or 50c. (a a Ce ee 
according to the location of the risk, as per - 
zone sheet. 


. The above contemplate issue of policies for ee far 
a term of one year. In the event, however, {a} } 
bas 





of an explosion policy now in force being en 
dorsed by rider assuming the additional risks 
Nos. 1 to 9, inclusive, enumerated in para 


graphs C and E, additional premium may be 


, i. pe wr Ss | What we have proven to several thousand Agents we 
figured at pro rata of the annual rate tor 1€ 

oxensieds term of the policy, the non-can ry t Stand ready to prove to you. 

cellation clause to be applicable from the date = If they HAVE been convinced yee. why shouldn't be 
of the endorsement. Form of rider for this ie wil to be? you 


purpose will be forwarded on application. 


Rate 1 1 upon the use of a SO per ba 
om Colenaaabe Clause 25 per cent. reduc- ' Our contention is that the NATIONAL UNION is a 
tion from these figures (unless otherwise Wa i VERY GOOD Fire Insurance Company — we've been ad- 
specifically provided) for the 80 per cent. Co vertising it as such —- nothing more nor nothing less. j 


insurance Clause, or 33 1-3 per cent. for the ny Ww. nee say D” we have “4 
e€ believe Ww when we “G00 Ww ve sald 


100 per cent. clause. 


olicies covering blanket at more the "The 
oak tekadien ‘tuamlan tae’ aate aleamibeaian | enough, considering the fact that the NATIONAL UNION has 


general location require 





en aan te tale tee oe. ny Ample capital and resources, 
beg gE yy fo Capable and efficient management, 
Soe do not cover any : the cz = $ wor. A Strong directorate, 
tndthat they" cover ‘Bre enauing ont fom + Splendid line facilities, 
a eae, occurring rom ses t Excellent service, 
An honorable loss paying record, 
WESTERN| §|  juassa= 
ASSURANCE CO. be" High grade field men, 
OF TORONTO, CANADA Z A “20g loyal, erg cee gr ae tne 
Fire, T do, O Mari fact, w does a ent desire 
oT ta ee cee NATIONAL UNION doesn’t have ? 
UNITED STATES BRANCH You may be able to get along without the NATIONAL 
095 liadesned ~  UNION— but not so well —and ifnot so well — why not 
Sarplas in’ United Siaies:.".-. “Tergsotoo 4 act —\they? Y 
Total Losses Paid in United ' " y } 
States From 1874 to 1916, be 
8: ae rccueieacaniamads 41,657,814.31 ia 
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CASUALTY AND SURETY NEWS 








Warning Against Cut 
Rates on Small Risks 


AN EVIL IN COMPENSATION IN- 
SURANCE 


General Accident Says Also That Sched- 
ule Rating is Not Perfect 
Rating System 

In a statement to its agents about 
small compensation rates the General 
Accident says that there is little doubt 
that a sufficient volume of premiums 
developed from small risks of diverse 
industrial processes and employments 
can be profitably underwritten if care 
and common sense judgment is exer- 
cised in the choice and rating of the 
business. 

Obviously some small risks are un- 
desirable from the very element of 
smallness. Risks in which the indus- 
trial process, for example, is hazardous 
and of which there may be few written 
by any one company do not constitute 
acceptable business if the premium de- 
velopment is small. Small contracting 
risks are invariably bad owing to the 
inferior class of help which the smal) 
contractor is compelled to employ be- 
cause of his limited capital and opera- 
tions. Isolated risks which necessitate 
disproportionate service expenses can- 
not be considered favorably by any sen- 
sible underwriter. 

The Great Weakness 

The great underlying weakness in the 
compensation underwriting scheme is 
inadequate rates. The proper choice 
of business can be more or less satis- 
factorily controlled by the efficient un- 
derwriter, but the unfortunate cut- 
throat competition among the several 
active companies frequently precludes 
the exercise of that discretion and good 
judgment in rate making which it 
would seem the situation warrants. 

Schedule rating, which is receiving 
such profound attention from  under- 
writers, statisticians, safety engineers 
and others interested in the social in- 
surance problem, is not yet the perfect 
rating system. Its principal deficiency 
is its sensitiveness to human frailty. 
Too much is left to the discretion and 
initiative of the individual inspector, 
hence schedule rating reports are fre- 
quently erroneous and misleading. Of 
course schedule rating is not intended 
to apply to the very small risks, but 
agents often overlook that restriction 
and expect to have the principle of 
schedule rating applied to all compen- 
sation risks regardless of size. 

Small compensation risks cannot be 
written at greatly reduced rates. Few 
of them warrant rate reductions from 
physical hazard. As a matter of fact, 
most of them, if a schedule rating plan 
were strictly applied, would receive 
higher ratings than the basic manual 
rate provided for the industrial pro- 
cess involved. Guarded machinery does 
not always indicate the attainment of a 
perfect standard of accident preven- 
tion. It is recognized that the com- 
plete effectiveness of safeguards can 
only result from discipline and close 
supervision. Small risks do not main- 
tain such organizations, hence much of 
the value of safeguards is lost to them. 


Unhealthy Competition 


Since small compensation risks do 
not justify rate cutting because of 
physical aspect or hazard of industrial 
process or employment, there remains 
but one apparent reason for the abu- 
sive practice and that is unhealthy and 


misdirected competition. It remains to 
examine competitive conditions careful- 
ly to ascertain the actual necessity for 
rate cutting as occasioned by the wild 
scramble for business. (Competition, 
by the way, is not restricted to the con- 
flict between bureau and non-bureau 
companies. Schedule and Merit Rating 
plans which have been universally 
adopted by conference companies are 
wonderfully elastic and adaptable and 
merely foster abusive rate cutting un- 
der the sugar-coated guise of corrective 
remedies.) 

Much of the rate cutting abuse, es- 
pecially insofar as it is applied to small 
risks, arises from an exaggerated con- 
ception of the necessity for it. It is 
highly probable that small compensa- 
tion risks can be successfully solicited 
upon a basis of service or perhaps per- 
sonal relation with the prospective as- 
sured. This latter element enters 
largely into the business of insurance 
as most agents and _ solicitors have 
doubtless already learned. A cut of a 
lew cents in rate hardly amounts to a 
sum of the premium on a small risk 
sufficient to comprise a very impor- 
tunt factor in the final award of the 
business. 


INJURY FROM FALLS 


Cause of Majority of Accidents in Con- 
struction Work, Says State 
Labor Department 


That 2,926 persons received injuries 
which proved fatal in factories and in 
building and construction work during 
the four years from October 1, 1910, to 
September 30, 1914, is shown in a 
special bulletin prepared by the Bureau 
of Statistics and Information of the 
New York State Labor Department. Of 
this number 1,641 came to their injuries 
while working on building and con- 
struction work, 1,081 while working in 
factories and 204 fatalities resulted 
from three large factory fires. 

The bureau points out the fact that 
approximately four times as many 
people are employed in the factories of 
New York State as in building and con- 
struction work and yet more fatalities 
due to accidents occurred in building 
and construction work than in factories. 
It is shown in a table that falls cause 
more fatalities than any other single 
cause, 

“It is not necessary, and less so to- 
day than ever before, to depend on 
legal requirements alone for the pro- 
motion of safety in industry,” says the 
report, “Consideration for the welfare 
of employes, and the possibility of re- 
ducing economic loss from accident 
made definite and specific by the com- 
pensation law both weigh with employ- 
ers to take measures voluntarily for 
prevention of accidents.” 

Measures recommended by experts 
are summarized in the report which are 
calculated to prevent injury to work- 
men by falls in building work and the 
use of such measures would prevent a 
large proportion of fatal accidents, the 
bureau states. 
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Burglary Companies 
To Extend Coverage 


MEETING SOON TO ELIMINATE 
WAR CLAUSE. 


May Charge Additional Premium of 
About 30 Per Cent. to Include Riot, 
Insurrection, Etc., Hazard 


The Burglary Insurance Underwrit- 
crs’ Association will hold a meeting 
later this week at which it is proposed 
to take action permitting the companies 
to eliminate clause (f), paragraph 4, 
from the policy. This clause reads as 
follows: 

“Caused by any person or persons to 
whom access to the said premises is 
furnished by reason of invasion, insur- 
rection, strike, riot or civil commotion.” 

This is the only clause of the bur 
vlary policy which it has not been pos- 
sible heretofore to eliminate by charg 
ing an additional premium. The sub 
traction of the war clause will apply 
only to residence policies. 

The opinion of the various burglary 
underwriters varies as to what tie 
probable additional premium for the 
broader coverage will be, some think- 
ing it will reach as high as 30 per cent. 
cf_the premium, others believing it will 
not be more than 10 per cent. Those 
placing 39 per cent. as the proper pre- 
mium do so because they say tis 
Clause eliminated from the policy will 
give a broader coverage than the doing 
away with any other single clause, par- 
ticularly in large cities where strike 
are apt to occur at any time, not con- 
sidering the hazard of war. It is felt 
that the war clause will be re-inserted 
in the policy after the discontinuance 
cf hostilities because the public will 
not want to pay the additional pre- 
mium. 

It was pointed out that the fire com 
panies are issuing separate’ policies 
and charge almost double premium for 
the same risk the burglary companies 
propose to cover against theft by adding 
an endorsement and charging only 
about 30 per cent. of the premium. 


NO CHANCE FOR COMPANY 


When Court Decides Whether Insured 
Meets Death From Accident or 
Disease 
That a jury will invariably decide 
against an insurance company when 
there is a question as to whether an 
insured met his death from accident or 
disease is again shown by a case re 
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FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4TY & WALNUT STS. 
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cently reviewed by the Court of Appeals 
o. Kentucky. Suit was instituted by 
a widow against the National Life & 
Accident Co., on a policy which covered 
injuries to her husband caused by ac- 
cidental, external, and violent means, 

It appeared that one night the in- 
sured fell down a flight of stairs land- 
ing at the foot of the steps in a much 
battered and bruised condition. The 
following morning it was discovered 
that he was paralyzed from the waist 
down and he was removed to a hospital 
where he was confined until his death 
about 5 days later. At the time of the 
death of insured he was suffering from 
pneumonia, so the question aroge 
whether the accident caused the pneu 
monia or whether the pneumonia caused 
the death. 

Physicians testified that the insured 
had hypostatic pneumonia which is apt 
to come on a person who has low 
vitality following an injury. An in 
terne of the hospital, where the insured 
had been confined, testified that he 
found few if any bruises while attend 
ing insured, and that in his opinion the 
death was caused by pneumonia. The 
jury rendered a _ verdict against the 
company for the full amount of the pol 
icy and the appellate court affirmed the 
verdict. 

Digested for The Eastern Under- 
writer by Geo. F. Kaiser, of the New 
York Bar. 

FRED MURPHY RESIGNS 

red J. Murphy, home office manager 
ot the liability department of the 
Massachusetts Bonding, resigned this 
week, effective May 1. Mr. Murphy 
vas for many years field representative 
oi the London Guarantee & Accident 
and the Aetna in New England prior to 
2oing with the Massachusetts Bonding. 


BARTO & WOOD MOVE 

Barto & Wood, Brooklyn agents, 
moved this week to 151 Montague St. 
The agency formerly had offices at 136 
Montague. jJarto & Wood have recent 
ly been appointed Brooklyn agents of 
the Standard Accident and of the New 
Jersey Fidelity & Plate Glass. The 
agency also represents the Fidelity- 
Phenix for automobiles. 


A CABLE FROM LONDON 

On April 20-—-Wake Up, America Day 

the General Aeccident’s American 
Lranch received from General Manager 
Norie Miller the following cablegram, 
dated Perth, Scotland: 

“On this, America Day, whole’ British 
staff send their American colleagues 
and all agents heartfelt greetings and 
expressions of pride in being brothers 
in arms.” 

PRAISES THE GLOBE 

The Cleveland, Ohio, Board of Surety 
Underwriters at a meeting Apri] 11, and 
the Casualty Underwriters’ Association 
of Cleveland at a meeting two days 
later adopted resolutions commending 
the Globe Indemnity for its stand re- 
garding the ownership of the agents’ 
business. 


TO HAVE ENTIRE FLOOR 
On May 1, the Standard Accident will 
remove to its new quarters in the Ger- 
mania-American Building, 1 Liberty 
Street, where it will occupy the entire 
twelfth floor. 
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FULL WAR RISK POLICY 


Adopted by the Conference of Underwriters 








The entire text of the policy covering the full war risk is as follows: 
In Consideration of the Stipulations Herein Named and of 
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Against all direct loss or damage caused by any of the following: (1) war; 
(2) invasion; (3) insurrection; (4) riot; (5) civil war; (6) civil commotion, 
including strike; (7) military or usurped power; 

(8) Bombardment, whether naval or military, including aerial craft (hostile 
or otherwise) and bombs, shells, and (or) missiles dropped or thrown therefrom 
or discharged thereat; 

(9) Fire and (or) explosion directly caused by any of the foregoing; whether 
originating on the premises or elsewhere; 

(10) Explosion, whether originating on the premises of the insured or else- 
where, other than above described (excluding fire resulting from such explosion) ; 
Except as Hereinafter Provided to an Amount \Not Exceeding 
ssi Rik ts NA Tac oe Wo Ie ihe fo cabal hy bok nhcth ese a BI A Ae © ene IG REC A el dollars 
to the following described property while located and contained as described 

herein, and not elsewhere, to wit: 

This entire policy shall be void unless the premium above stated shall be 
received by this Company or by a duly authorized agent of this Company within 
fifteen days of the beginning of the term thereof. 

It is understood and agreed that no claim will be made hereunder unless the 
loss exceeds One Hundred Dollars ($100.00). 

Damage caused by breakage of glass ur by explosions originating within 
steam boilers, pipes, fly wheels, engines and machinery connected therewith 
and operated thereby is excluded from the cover of this policy. 

No claim to attach hereto for delay, deterioration, loss of market, or any 
consequential loss, or for confiscation or authorized destruction ‘by duly consti- 
tuted governmental or civil authorities of the country in which the property is 
situate. 

This Company shall not be liable beyond the actual cash value of the prop- 
erty at the time any loss or damage occurs, and the loss or damage shall be 
ascertained or estimated according to such actual cash value, with proper 
deduction for depreciation however caused, and shall in no event 
exceed what it would then cost the insured to repair or replace the same with 
material of like kind and quality; said ascertainment or estimate shall be made 
by the insured and this Company, or, if they differ, then by appraisers, as 
hereinafter provided; and, the amount of loss or damage having been thus 
determined, the sum for which this Company is liable pursuant to this policy 
shall be payable sixty days after due notice, ascertainment, estimate, and 
satisfactory proof of the loss have been received by this Company in accordance 
with the terms of this policy. It shall be optional, however, with this Company to 
take all, or any part of the articles at such ascertained or appraised value, and 
also to repair, rebuild, or replace the property lost or damaged with other of 
like kind and quality within a reasonable time on giving notice, within thirty 
days after the receipt of the proof herein required, of its intentions so to do; but 
there can be no abandonment to this Company of the property described. 

This entire policy shall be void if the insured has concealed or misrep- 
resented, in writing or otherwise, any material fact or circumstance concern- 
ing this insurance or the subject thereof; or if the interest of the insured in 
the property be not truly stated herein; or in case of any fraud or false swear- 
ing by the insured touching any matter relating to this insurance or the sub- 
ject thereof, whether before or after a loss. 

This Company shall not be liable for loss to accounts, bills, currency, deeds, 
evidences of debt, money, notes, or securities, nor by theft, nor unless liability 
be specifically assumed hereon for loss of profits, loss from use or occupancy, 
loss on fixed charges, loss by interruption of business, manufacturing processes 
or otherwise. 

In any matter relating to this insurance no person, unless duly authorized 
in writing, shall be deemed the agent of this Company. 

This policy shall not be subject to cancellation by the insured or by 
this Company for a period of one hundred and fifty days beginning with the 
date of this policy, but thereafter this policy shall be cancelled at any time 
at the request of the insured, in which case the company shall upon demand 
and surrender of this policy, refund the excess of paid premium above the cus- 
tomary short rates for the expired time, meaning the customary short rates of 
fire insurance practice; or this policy may be cancelled by the Company by 
giving to the insured a five days’ written notice of cancellation with or without 
tender of the excess of paid premium above the pro rata premium for the expired 
time, which excess, if not tendered, shall be refunded on demand. Notice of 
cancellation shall state that said excess premium (if not tendered) will be re- 
funded on demand. 

If loss oceur the insured shall give immediate notice in writing to this 
Company, protect the property from further damage, forthwith separate the 
damaged and undamaged personal property, put it in the best possible order, 
make a complete inventory of the same, stating the quantity and cost of each 
article and the amount claimed thereon; and within sixty days after the loss, 
unless such time is extended in writing by this Company, shall render a state- 
ment to this Company, signed and sworn to by said insured, stating the knowl- 
edge and belief of the insured as to time and origin of the loss; the interest of 
the insured and of all others in the property; the cash value of each item 
thereof and the amount of loss thereon; all incumbrances thereon; all other 
insurance, whether valid or not, covering any of said property; and a copy of 
all the descriptions and schedules in all policies; any changes in the title, use, 
occupation, location, possession, or exposure of said property since the issuing 
of this policy; by whom and for what purpose any building or other property 
herein described and the several parts thereof were occupied at the time of loss; 


W. E. SMALL, President PETER EPES, Agency Mgr. E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Russell R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
HI i AG Oo Resident Maneger 
55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, arene i Co 
Burglary, Boiler and ccaener ties _ 
Credit Insurance wee 
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ean ane 
London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 











and shall furnish, if required, verified plans and specifications of any building, 
fixtures, or machinery or other property destroyed or damaged. 

The insured, as often as required, shall exhibit to any person designated 
by this Company all that remains of any property herein described, and sub 
mit to examinations under oath by any person named by this Company, and 
subscribe the same; and, as often as required, shall produce for examination 
all books of account, bills, invoices, and other vouchers, or certified copies 
thereof if originals be lost, at such reasonable place as may be designated by 
this Company or its representative, and shall permit extracts and copies thereof 
to be made. 

In the event of disagreement as to the amount of loss the same shall, as 
above provided, be ascertained by two competent and disinterested appraisers, 
the insured and this Company each selecting one, and the two so chosen shal! 
first select a competent and disinterested umpire; the appraisers together shall 
then estimate and appraise the loss, stating separately sound value and dam 
age, and, failing to agree, shall submit their differences only to the umpire; 
and the award in writing of any two shall determine the amount of such loss: 
the parties thereto shall pay the appraiser respectively selected by them and 
shall bear equally the expense of the appraisal and umpire. 

This Company shall not be held to have waived any provision or condition 
of this policy or any forfeiture thereof by any requirement, act, or proceeding 
on its part relating to the appraisal or to any examination herein provided for; 
and the loss shall not become payable until sixty days after the notice, ascer 
tainment, estimate, and satisfactory proof of the loss herein required have 
been received by this Company, including an award by appraisers when ap 
praisal has been required. 

This Company shall not be liable for loss or damage recoverable under any 
different policy. 

This Company shall not be liable under this policy for a greater propor- 
tion of any loss on the described property than the amount hereby insured 
shall bear to the whole insurance whether valid or not, or by solvent or insolvent 
insurers, covering such property. 

This Company may require from the assured an assignment of all right of 
recovery against any party for loss or damage to the extent that payment 
therefor is made by this Company. 

No suit or action on this policy, for the recovery of any claim, shal! be sus- 
tainable in any court of law or equity unless all the requirements of this policy 
shall have been complied with, nor unless commenced within twelve months 
next after the occurrence of the loss. 

This policy is made and accepted subject to the foregoing stipulations and 
conditions, together with such other provisions, agreements or conditions as 
may be indorsed hereon or added hereto, and no officer, agent or other rep- 
resentative of this Company shall have power to waive or be deemed or held 
to have waived such provisions or conditions unless such waiver, if any shall 
be written upon or attached hereto, nor shall any privilege or permission affect- 
ing the insurance under this policy exist or be claimed by the insured unless 
so written or attached. 

IN 'WITNBSS 'WHBPREOF, this Company has executed and attested these 
presents. 
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The Columbian National Life 


OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 


SUPERINTENDENTS OF AGENCIES 


(West of the Mississippi). (East of the Mississippi). 
SYMES BUILDING 77 FRANKLIN STREET 
DENVER, COLO. BOSTON, MASS. 
DARL D. MAPES, Surerintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 
The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 





American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 








LIABILITIES 
Capital Stock, Me MENS 2; Facts pach cok deinnensssedaCoewns $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
ie IND Ic 6.5a enon ve59008s 000 60000neeres odaconneede 9,912,715.84 

Unsettled Losses and Other ClaimS.................ceceeseeens 1,878,398.32 

Net Surplus over Capital and Liabilities...................... 3,743,747.60 

Total assets January 1, 1917............ $17, 534,861. 76 
H. A. Smith, President F, D. Layton, Ass’t Sec’y F. B. Seymour, Treas. 
G. H. Tryon, Secretary S. T. Maxwell, Ass’t Sec’y C. B. Roulet, Gen. Agt. 
SURPLUS TO POLICY HOLDERS, - =  $5,743,747.60 
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Jos. D. BOOKSTAVER 


76 William St., alee 230 Grand St. 





Generel Agent 
Tue Travereas Insurance Co. New York 
of Hertlord. Coan 
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125th Anniversary 


Insurance Company of 


PHILADELPHIA 
CAPITAL, $4,000,000 ASSETS OVER $23,000,000 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Explosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 





The Oldest American Stock Insurance Company 


NORTH AMERICA 




















WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of the 
Policy, will be paid. 

SECO ND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from ooepate SPECIFIED accident, $15,000, or THREE 
TIMES the ‘face of the Policy, will be paid 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar. 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $507 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the i gael of disability. Can insurance do MORE? And why 
should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building - Concord, New Hampshire 




















WALTER F. ERRICKSON 
38-40 Clinton St., Newark, N. J. 95 William St., New York 
Representing 
THE GERMANIA FIRE INS. CO. 
For Automobiles 
Special facilities for out-of-town business. 











WILLIAM C. SCHEIDE & CO,, Inc. 
HARTFORD, CONN. 


Re-Insurance in All Branches 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 






U. S. Gash Assets, Dec, 31, 1916 $15,827,439.35 
Surplus, - - - + §,460,745.59 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire,1904  1,051,543.00 





Liverpool 
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CIMICED 














Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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